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RU AHFﬂO-aMepMKaHCKMe 3anMMCTBOBaHUA
B HEMELKOM TEPMUHOJTOTUN MAPKETUHIA
B AMAaXpOHNYECKOM OocCBeLlEHNN

Kanawnukosa 0. M., Cupgopenko 0. H.

AnHomauyus. llenb MccaeOBaHNS — BbISIBUTD, KaKye M3MeHeHMs TPOM3OIIUIM C aHIVIMIICKMMU 3a1IMCTBOBA-
HUSIMM B HEMEI[KOJ TepMMHOJIOTMM MapKeTHHTa ¥ KaKue TeHIOEHUMM B PasBUTUM JAHHOI TePMUHOIOTUN
SIBJISIIOTCSI aKTyaJIbHBIMM Ha CETOAHSIIHMI IeHb. B cTaThbe paccMaTpUBAIOTCS SKCTPATMHTBUCTUUIECKUE
(akTOpbI, MOBAUABILIME Ha TMPOIECC 3aMMCTBOBAHMS aHTJIMIICKMX MapKETHHTOBBIX TEPMUHOB HEMEIKUM
sI3pIKOM. HaydHast HOBM3HA MCC/IeIOBaHMS 3aK/II0YAeTCsS B TOM, UTO BIIEPBbIE€ aHIIO-aMepUKAHCKME 3aMM-
CTBOBAHMSI B HEMEIIKOV TEePMUHOJIOTMM MapKeTHHTa IOABEpPraioTcs KOMIUIEKCHOMY COILMOJIMHTBUCTH-
YeCcKOMY OIMMCaHMI0. Pe3ynabTaThl MCCAeLOBaHMS MOATBEPOMIM, UTO TMPOTHO3bI O BO3PACTAIONIEN pOIU
3aMMCTBOBAHHbIX aHIIO-aMePUKAHCKMX IKOHOMMUUECKMX TePMUHOB, cocTaBieHHble B 2005 romy, He yTpa-
TUJIY CBOE# 37I000AHEBHOCTM ¥ BEPHbBI B OTHOIIEHUY COBPEMEHHO HeMeI[KOi TepMMUHONIOTMM MapKeTHHTa.

en] The Anglo-American Borrowings
in the German Marketing Terminology: Diachronic Aspect

Kalashnikova Y. M., Sidorenko Y. N.

Abstract. The research objectives are as follows: to identify transformations of the English borrowings
in the German terminology of marketing, to reveal current tendencies of this terminological system devel-
opment. The article examines extra-linguistic factors influencing the process of the English marketing
terms borrowing in the German language. Scientific originality of the study lies in the fact that the authors
for the first time provide a comprehensive sociolinguistic description of the English borrowings in the Ger-
man terminology of marketing. The findings justify the thesis that predictions of 2005 on the growing role
of the borrowed English terms in formation of the German marketing terminological system are still relevant.

BBenenue

Hayka, Kak ¥ TepMUHOJIOIYS OTIpeeIeHHON 00JIaCTy 3HaHMSI, He CTOSAT HA MeCTe, a HAXOMSTCS B MOCTOSTHHOM
pasBuTuu. CIycTs onpeesieHHblii TIepro/i BpeMeHy Mbl PeIlljii CHOBA B3IJITHYTbh Ha 06BHEKT CBOETO MCCAeIOBaHMS
(aHT/I0-aMepUKaHCKMEe TEPMUHBI B HEMEIIKOM TTObsI3bIKE IKOHOMMKM) IO, HOBBIM YIJIOM, U3YIUTh, KaKue U3MeHe-
HMSI TIPOM3OIILIM C 3aMMCTBOBaHHBIMM TepMMHaMM. Kakyue-TO TepMMHbBI-3aMMCTBOBAHMSI TIPUOOPETY CHUHOHMMBI
¥ TAPMOHMYHO COCYIIIECTBYIOT C HMMM B paMKaX eIMHOI TepMUHOCUCTEMBI, IPyTMe OKa3alauch MeHee KOHKYPeHTO-
CTIOCOGHBIMM ¥ YIIUTM U3 HEMEIIKOM TepMMHOJIOTMM HaBCeraa, HEKOTOpble TEPMUHBI CY3WIN MU PACIIMPUIN CBOE
3HaUeHMe, KaKye-TO HaCTOMbKO YIIOAOOMINCh MCKOHHO HEMEIIKMM TepMMHAM, UTO (aKT UX 3aMMCTBOBAHMUS U3 aH-
TJIMICKOTO SI3bIKA yyKe He KaKeTCSI CTOb OUEBUIHBIM, M, KOHEUHO, HOBbIE TEPMMHBI TPOHMKAIOT B HEMEIIKYIO KO-
HOMMYECKYIO TEPMWHOJIOTHIO BOOOIIE, i B TEPMUHOIOTHIO MapKeTHHTa B YaCTHOCTM.

Tema aHIIMICKUX 3aMMCTBOBAHMIT B HEMELIKOM SI3bIKE JOCTATOYHA TOIY/ISIPHA ¥ CTAHOBMIACh 0OBEKTOM U3yUe-
HMS I MHOTMX KaK OTeUeCTBEHHBIX, TaK U 3apyOesKHbIX IMHIBUCTOB. TeM He MeHee, MHTepeC K JaHHO mpobieme
C TeUYeHMeM BpeMeHY He 0CIabeBaeT, UTO CBUIETEIbCTBYET O €6 MHOTOACTIEKTHOCTY M HEMCUYEPITaeMOCTH. SI3bIK KaK SIB-
JIeHie MHOTOTPaHHOE ¥ MTOCTOSIHHO pa3BMBAlOIeecs] He MepecTaeT YAUBISATh JUHTBUCTOB, HEIIPEPbIBHO MOCTABISS
MM HOBBIV MaTepUaI AJIst UCCIeTOBaHMS.

AKTyaJIbHOCTh Halllero MCCAeqoBaHus onpemenseTcs rmobannsanyeil aMmepuKaHO-aHTIMICKON TepMUHOIOTHUA
", B YaCTHOCTY, MHTeHCHMGbMKALMEeNl Tpolecca 3aMMCTBOBAHMS AHIIO-aMEPUKAHCKMX MapKeTMHTOBBIX TEePMIHOB
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HEMEeLIKMM SI3bIKOM, HeIOCTATOUHO! M3yUeHHOCTbIO IPUYMH 3TOTO Ipoliecca, TeM 6ojiee UTO aHIJI0-aMePUKaHU3MbI
MPaKTUUECKM He MMEIOT a/IeKBaTHBIX SKBMBAJIEHTOB, UTO 3aTPyOHSIET UX IeKonupoBaHue. [I03TOMy crucTeMaTu3a-
1yst, yHuMKaLMs ¥ CTaHAAapPTU3aLMs 3aMMCTBOBAHHOM aHIVIOSI3bIYHO TEPMUHOIOTMM MapKETVHIa MIPUOOPETAI0T
0C006YI0 3HAYMMOCTb.

i MOCTVKEHMST YKa3aHHO LIeM MCCaeJOBaHUs He0OX0AMMO PEeIIUTb CIeylolye 3aAaull: BO-TIIepPBbIX, OIU-
caTh IEePUOAbI AHTTIOSI3bIYHOTO BIAVISIHUS B UCTOPUM CTAHOBJIEHMS U PA3BUTHUSI HEMELIKOI TePMMHOIOTUY MapKeTHUHTa;
BO-BTODBIX, ONPEIENNUTh XapaKTep M3MEeHEeHMI, TPOUCXOISIINX C 3aMMCTBOBAHHbIMY MAapKeTVHIOBBIMU TE€PMMHA-
MM B HEMEIIKOM SI3bIKE B MOCIeJHUI MePUOJ, BLISICHUTDb U OMMCATh, KAKMe SKCTPATVHIBUCTUYECKNE (aKTOPbI 00Y-
CJIOBU/IM 3T U3MEHEHUSI; B-TPEThUX, OMUCATb CTAHOBJIEHVE aHIJIOSI3bIYHOM TePMUHOIOTUM MHTEPHET-MapKeTHHTa
M 0XapaKTepyr30BaTh 0COOEHHOCTH ee QYHKLIMOHMPOBAHYS B HEMEI[KOM SI3bIKe; B-4Y€TBEPThIX, HAMETUTb TEHIEHIIVN
B Pa3BUTUU ITOI TEPMUHOIOTUA.

[ns obecrieyeHust JOCTOBEPHOCTY PE3Y/IbTATOB UCCIENOBAHMS B IIpoliecce paGoThl MCIOMb30BANNCH CIeLYIONINe
METO[Ibl: TUAXPOHHBIN U CUHXPOHHBII METOJbI, COLMOIMHIBUCTUYECKIIT METOJ], KOPPEJISILIUY SI3bIKOBBIX U COL[UANb-
HbIX SIBJIEHMIT, CPABHUTEIbHO-COMOCTaBUTENIbHBII METOJI, MOHOTrpaduueckuiit MEeTOI.

Teopetnyeckoii 6a30if HACTOSIETO UCCIEAOBAHMS TIOCHYKMUIM TPYABI OCHOBOIOJOKHMKA COIVIOIVMHTBUCTU-
YeCKOro MOAX0/a K M3YUeHUI0 TEPMUHOCKCTEM Pa3IMUHbIX OTpacieil 3HaHuit, ocHoBaTesnss OMCKOTO TePMUHOIOTH-
YeCcKoro LeHTpa rpu OMCKOM roCyJapCTBEHHOM TEeXHMYECKOM YHUBepcuteTe npodeccopa Jliogmuibl BopucoBHBI
TKau€Boii U ee YYEHUKOB [2; 4; 5].

IIpakTHUecKass 3HAUMMOCTb MCC/IELOBAHMS 3aK/IIOUAETCSI B TOM, UTO IOJYUeHHbIE Pe3yabTaThl MOTYT OBITh MUC-
TI0/Ib30BAHBI IIPU CO3AaHMU YUeGHbBIX TTOCOOMI /IS CTYIEHTOB 9KOHOMMYECKUX (hakyIbTeToB, B Mpoliecce Mpenoaa-
BaHMsI HEMEIIKOTO SI3bIKa, TTPU TIOATOTOBKe MEePEBOAUNKOB B cdepe MpodeccMoHaTbHO KOMMYHMUKAIVK. Pe3ymbraThl
COIIMOJIMHTBUCTMYECKOTO MCCIeN0BAaHYSI MOTYT HAlTH CBOE IIPMMeHEeHMe sl JalbHeIero M3y4eHus: TepMUHOIO-
TUY MapKeTMHTa B HEMEL[KOM SI3bIKE U TPOTHO3MPOBAHUS €€ Pa3BUTHS.

HepI/IO,Z[bI 3aMMCTBOBaHMSA aHIVIO-aMEPUKaHU3MOB HeMEeIIKOoM TepMI/IHOJIOI'Meﬁ MapKeTHHTIa

O6ocHyeM, TI0OYeMy MMEHHO TEPMMHOJIOTHSI MapKeTMHIa CTaja 00BbeKTOM Hallero BHMMaHus. CeMaHTUYeCKuit
aHanu3 BRIOOPKM TEPMMHOB, MPOBENEHHbBI/I HAMM Ha paHHeM 3Tame Harero mcciaegosanus (2002-2005 rr.), moka-
3aJI, YTO TePMMHbI MApKETVHTIA MPeICTaBIeHbl HaMOOIbIIMM KOIMUeCTBOM eauHuIl (1471 TepmuH, 35,7% OT 06111€r0
o6beMa BBIGOPKM AHIIO-aMEPUKAHCKMX TEPMMHOB B HEMEI[KOM IOIbSI3bIKE IKOHOMMKMU), U ITOT (AKT MMeeT
9KCTPATMHIBUCTUYECKYIO 0OYC/IOBIIEHHOCTD [2, C. 141].

MapkeTMHI KaK Hay4Hast IMCLUMIIMHA BO3HUK M Haual akTUBHO pa3BuBaTthcs B CIIA B Hauane XX Beka. VIMeHHO
B 3TOi cTpaHe, 60jiee OBYX CTOJIETUI He MCIIBIThIBABILIE Pa3spyIIMTE/bHBIX MTOCIEACTBYUI BOTH Ha CBOEI TEPPUTO-
UM, CIIOKUIUCH GJIAaTOTIPUSITHBIE YCIIOBMS IJIS1 CO3PEBAHMSI PHIHKOB U MOSIBJIEHNSI MapKETHTA.

TepmiuH marketing Bo3HUK B aMepMKaHCKOM BapMaHTe aHIJIMICKOrO si3bika B 1910 romy B pesyibTaTe cpalie-
Hus c1oB market u getting, 4To epeBOIUTCS HA PYCCKMIL SI3bIK KaK oOpemeHue psiHKa [3, c. 14]. B HeMeLKMii S3bIK
TepmuH das Marketing rpoHuk nocse Bropoit MupoBoit BoiiHbl B 3Hauenuu die Ausrichtung eines Unternehmens auf
die Forderung des Absatzes durch Betreuung der Kunden, Werbung, Beobachtung und Lenkung des Marktes sowie durch
entsprechende Steuerung der eigenen Produktion [7, S. 607] / opuenmayus npednpusimus Ha cmumyauposavue cosima
nymem 6edeHust K1UEHMOos, peKiambl, Habn00eHus: 3a PbIHKOM U yNpasaeHus Um, a makie nymem co0meemcmeyioujezo
ynpasexus npou3eodcmeom (34ech U Jajee repeBoy, BblIIoNHeH aBTopamu ctaThu. — IO. K., I0. C.).

Ham yznanoch BelIeNUTb TPU I€PUOAA 3aMIMCTBOBAHMS aHIIO-aMepUKAaHCKMX TEPMMHOB MapKeTMHIa HeMeLKUM
s13bIKOM. [lepBblit epuon npuxoautcs Ha 50-70-e rofpl Npouuioro Beka. B aTo Bpemsi B 3ananHoit ['epmanum npo-
MICXOAWUT BOCCTAHOBJIEHME ¥ OYPHBI POCT IIPOMBINIJIEHHOTO MPOM3BOJCTBA, PacTeT 6JarocoCTOsSIHME HaceleHMs.
B Takoit cutyauuu npeniokeHMe HAUMHAeT MPEeBBIATh CIIPOC, IJi CTUMYIMPOBaHMS KOTOPOrO HEOOXOAMMO aK-
TUBHOE BHEJpeHMe MapKeTMHIOBbIX meponpusituii. TepmuHosorus npuxoout mu3 CHIA, roe Teopust M mpakTuKa
MapKeTHHra JOCTUI/INX Ha TOT MOMEHT COBEepLIeHCTBaA.

Bropoit nepuop, aHI/I0-aMepUKaHCKOTO BAMSIHMSI Ha HeMeLKYI0 TepMMHOJIOIMI0O MapKeTVHIa OXBaTbIBaeT KO-
Hen 70-x u 80-e rogpl XX Beka. B 3TO Bpemsi MpOMBINUIEHHOCTh 3anagHoi ['epMaHuy mepexonauT oT ¢Gopamusma
K IMBepcuduKanyy, To eCTb K IIPOU3BOJCTBY MIMPOKOTO acCOPTMMEHTA TOBapOB BBICOKOTO KavueCTBa HEeOONBIIMMMU
napTusiMu. 3TOT Hepuoj, 6bUT OTMEUEeH POCTOM LieH Ha HedTh U 3epHO, pacrnagoM BpeTToH-Bynckoil BaOTHOM cu-
CTeMBI, a TalkOKe M3MeHeHVeM CTPYKTYPBI CIIpoca MoKynaresesi [6, S. 432-434].

Hauano 90-x romoB XX BeKa MOXKHO CUMTATh HAYaJIOM TPeTbero mepuoga B pa3sBUTUM MapKeTuHra B ['epmaHumn
MOJL, BAMSIHMEM aMepUKaHCKO TepMMUHONOTMK. B 3TOT nepuop, TepMUHbI 3aMMCTBYIOTCSI IPAKTUUECKM Cpa3y Mocie
VX MOSIBJIEHMS B aMePUKaHCKOJ MapKeTVHIOBOJ TepMMUHOIOIMM. DTa TeHJEeHLMS COXPAaHSIeT s A0 CUX IO U COMps-
’KeHa C MHTeHCMBHBIM Pa3BUTHEM KOMIIbIOTePHbIX TeXHOJIOTMIA U MepexoloM OT MHIYCTPUAIbHOIO K MHbopManu-
OHHOMY 0011ecTBY. TpeTbeMy Mepyuosy pa3BUTHUSI MapKeTVHTa M TEPMMHOIOTMYM MapKeTuHra B ['epMaHuu MblI yze-
JIUM 0c060€e BHMMAaHMUE B 3TON cTaThe. VIMEHHO B 3TO BpeMs MOSIBJISIETCSI M HAUMHAET aKTUBHO Pa3BUBATHCS MHTEP-
HeT-MapKeTUHT. HeMeIkuii sI3bIK 3aMMCTBOBAJI M YaCTMYHO aCCMMIIMPOBAI HECKOIBKO HaMMeHOBaHMIi I 0603Ha-
yeHUs MHTepHeT-MapKeTuHra: Digitales Marketing, Elektronisches Marketing, Interaktives Marketing, Online-
Marketing, Internet-Marketing u npyrue [8; 14; 15].
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BKCTpaJII/IHI'BI/[CTM‘IECKaH OGYCJIOBJIEHHOCT]) MSMEHeHMﬁ,
MIPOUCXOIAIINX C 3aMMCTBOBAHHBIMY MAapPKETUMHIOBbIMUY TEPMMHAMM B HEMEIIKOM SI3bIKE

B paMKkax HacTOSIIEro MCCIeLOBAHMS Mbl MMOCTAPAINCh MPOCIEANTh CyAbOYy aMepUMKaHCKUMX MapKeTHHTOBBIX
TePMMHOB B HEMEIIKOM sI3bIKe. MbI MCKaJIM TePMMHBI U3 061aCTM MapKeTUHTA, BK/IIoUueHHbIe B 2005 roy B HAIII CJI0-
Bapb [1], B COBpeMeHHbIX HEMELKMX CJIOBapsIX, JIEKCMKOHAX, B CIIeLMATIbHON JuUTepaType M0 MapKeTUHIY C IIOMO-
IIbI0 TTOMCKOBOI cucTeMbl google.de [8; 10; 14; 15]. Bonblny0 4acTh MapKeTMHTOBBIX TEPMMWHOB Halleil BbIOOPKU
HaM yIaa0Ch 0OHAPYKUTh, HEKOTOPbIE — HeT. «TepMUHONIOTMYECKUIT B3PBIB» [5, €. 3] B 3TOI 06/1aCTM 3HAHUS HE MOT
YCKOJTb3HYTh OT HAIIEr0 BHUMAHMSI.

IpencTaBuM pe3yabTaThl HAIIMX HAGIOMEHNIA.

OnnaitH-cinoBapb cMHOHMMOB Woxikon [14] BelgaeT Ham Cledymolmii CMHOHMMMIYECKUit psift K TepMuHy das Marke-
ting: die Verkaufsforderung (cmumynuposarue cosima), die Absatzférderung (cmumynuposarue covima), die Promoti-
on (npodswicerue), die Vermarktung (c6sim). Kpome Toro, Mbl HaXoIuM CHMHOHUMWYHbIE TepMuHbl die Absatzwirt-
schaft (3xoHomuka c6eima) u das Absatzwesen (cObim). Ho HeCMOTpsT Ha CYIIECTBOBaHME LIEJIOTO psiia CMHOHVMOB
HEMEIIKOTO0 TTpoucxoxkaeHus, TepMmiH das Marketing mpouHo YKOPEHMIICS B HEMEITKO MapKeTUHTOBOM TePMUHOIOTUM.

ITo 3ampocy Marketing oninaitH-cepBuc wirtschaftslexikon24.com [8] mpencraBun 999 pesynbTaToB MOMCKA,
TpUYeM Kaskaast CJIOBAPHAST CTAThsl COOEPSKUT HECKOJIBKO CIOKHBIX TEPMUHOB MJIM TEPMUHOIOTUYECKUX COYETAHUI
C MCKOMBIM KOMITOHEHTOM, YTO CBUJETETbCTBYET O UPE3BBIYATHOI MPOAYKTUBHOCTU TEPMMHA B HEMEIKOI SKOHO-
MWYECKO TEPMUHOJIOTUM U TIOCTOSTHHOM Pa3BUTUM TEPMUHOCKUCTEMBI. IIpyBeeM HeKoTOpble TpuMepsl: der Mar-
keting-Mix (mapxemune-muxc), das Unternehmensmarketing (mapkemunz npednpusmus), die Marketing-
Aufgaben (3adauu mapkemunza), die Marketing-Organisation (opzanusayus mapxemurea), der Marketindbegriff
(nonamue mapxemurea), das Marketingverstindnis (nonumanue mapkemumea), die Marketingtheorie (meopus
MmapkemuHea), das Marketingdenken (mapxkemuneogoe moiuiiexue), die Marketinglehre (yuenue o mapxkemunze),
das Global Marketing (2n06ansHsiii mapkemune), die Marketingstrategie (mapkemuHzosas cmpamezus), die Mar-
keting-Logistik (mapkemunzosas nozucmuka), soziales Marketing (coyuanwsHoili mapkemune), das Marketing-
Controlling (mapxkemurzossili konmponnuxz), das Marketinginstrumentarium (uHcmpymenmapuii mapkemuHza),
die Marketingpolitik (mapxkemunzosas noaumuka), das Public-Marketing (o6wecmeenHuwiii mapkemune), differen-
ziertes Marketing (cezmenmuposanHslli mapkemure), zielgruppenorientiertes Marketing (yenesoii mapkemuwne),
das Database-Marketing (MapkemuHe 6a3 daHHslx) U MHOTMe Apyrue. [lepeunciieHHbIe TEPMUHBI BOLUIM B HAIly
BBIOOPKY, cocTaBaeHHyio ¢ 2002 o 2005 rofpl.

HekoTopble TEPMMHBI MCUE3AIOT U3 TEPMUHOJIOTUM BMECTE C IIPpeIMEeTaMM U SIBJIEHUSIMMU, 1T 0603HAUEHMST KO-
TOPbIX OHM CITykwiM. Tak mmpousonuio ¢ TepmuHamu das Gadget (Heb6onsuioli pexnamuotii nodapox) u der Gadget-
Brief (pexnammoe nucemo, Ha Komopoe Hakneusaemcs He6oabWOl naockuii npedmem). Ceronus mo 3amnpocy der Gad-
get-Brief mouckoBast cucrema google.de BbImaeT KapTUHKM C M306pakeHMEM CYMOK i HOyT6yKoB. He ymamoch
O0GHAPYXXUTb B COBPEMEHHOI TEPMUHOJIOTMY MapKeTuHTa U TepMuHbI der Action Getter (pexi. mexaHusm, nooyx -
Jdarowuti k deiicmeuro), der Action Device (pexi. npuem no6yucodenus K deticmeuio). IIpu 5TOM MbI HATOJKHYJIUCH
Ha HOBbIN TepMuH die Device Action, BBefeHHbI BriepBbie B 2018 romy 11t 0603HAUEHMSI NOUCKOB020 20710C08020
3anpoca 01151 cmapmeoua [10].

3auMcTBOBaHHbIN TepMuH die Action B 3HAaUeHUM cneyuansHoe npednoxceHue He CMOT KOHKYPUPOBATh C MICKOHHO
HeMenkuM das Sonderangebot, X0Ts TPOIO/IKAET CYIIECTBOBATh B COCTaBe CIOKHbIX ¢ioB die Marketingaktion
(mapxemunzosas axyus), die Verkaufsaktion (akyus odns cmumynuposarus npodax), die Aktionsverpackung
(aKyuoHHAs ynaxkoexa).

TepmuH das Home Shopping (maeasuH Ha dusate), Bo3HuKIIMIT BriepBbie B CIIA B KoHIle 70-X roJ0B IIPOIILJIOrO
CTOJIETHSI, HE SIBJISIETCSI HEOJOTM3MOM B HEMELIKO/ TePMUHOJIOTUM MapKEeTVHTa M 03HAUAET 803MOMCHOCMb 0Jisl NO-
mpebumesisa cogepuiams NOKYNKuU, He 8b1x00s u3 doma. CHavaja pedb IIIa O MPOJAAsKaxX C MOMOIIbIO PaAVOPEKIAMBI,
3aTeM C IMOMOIIbIO peKIaMbl Ha KabelbHOM TeneBuaeHuu. Cerogus moj Kouueniyio Home Shopping nognagaior
JOCTaBKy uepe3 MIHTepHeT, 3aKa3bl M0 KaTajlory, o TejaedoHy, 1o 3JIeKTPOHHOI rouTe [8].

A Bot TepmuH das Cocooning, ceMaHTMUYeCKM CBsI3aHHbIN ¢ ToHsITEM Home Shopping, nosBuics B HemMelKoit
TepPMMHOJIOTMM MapKeTHHTa mo3ke u B 2005 roay B HalleM cioBape 3adukcuposaH He 6611, Tepmun das Cocooning
(KOKOHUpoBaHue unu KOKOHU3ayus), BIiepBble BBeIEHHbBII aMmepuKkaHkoii ®eiiT [TonmkopH (QyTypoaorom, ocHOBaTe-
JIeM ¥ TeHepaJIbHbIM JUPEKTOPOM MapKeTMHTOBOM KOHCaITHMHIOBOM dupmbl Brain Reserve) B 1981 romy [11] u xa-
pPaKTepU3YIOIMii1 CETOIHS cmpeMmJleHue nompebumereli coenams coti oM 0CHOBHbIM MECMOM C80€20 00UMAHUSL, 8OUle
8 HeMeyKyl IKoHomuueckyr mepmuHonozuro ¢ 2009 rony, koraa Bailvia B cBeT KHura I'. Peiina «KokoH. Moit oM —
MOSI KpenocThb» [17]. Aemop kHuzu ymeepxcdaem, umo 80 8pemeHa Kpusuca aodu npednouumarm «CeeéHcUmscs» (Hem.
sich igeln = anen. to hedgehog) doma, u umo 8 a3mo 8pems 803pacmaem cnpoc HAa makue Mosapsl, KAk Wokoaad, nonygpab-
puxamel u 2omoevte 61100a, a makxice medens dns doma. TeHIEeHIUS «3a6paThCsl B KOKOH» 00YC/IOB/IEHA CTPEMJIEHUEM
YyeIoBeKa CIPSITaThCsl OT IKOHOMMUUYECKONM U IMOMUTUUECKOI HECTAOMIBHOCTY B MUPE, OT TEPPOPUCTUYUECKOI YTPO3bI,
OT 3arpsiI3HeHHO OKpYysKaroIeii cpensl [8]. O «MOOMIBHOM KOKOHMPOBaHUM» MUIIET aBTOp cTaThy “Mobile Cocoon-
ing: How Growing Reliance on Smart Devices is Influencing Consumer Behaviour”: «OgHMM U3 IJIaBHBIX CJI€CTBUIA
pOCTa MUCIOMb30BaHUsT MOGMIIBHOTO MIHTepHEeTa SIBJISIETCST TO, YTO TEHJEHIIMS K KOKOHMPOBAHUIO — OPMEHTUPOBAH-
HOMY Ha oM 006pasy >KM3HM, XapaKTepHOMY /s Hayaja BeKa, — YCTYMMIa MECTO ABVDKEHMI0O K MOOMIBHOMY
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WY UHAMBUAYATbHOMY KOKOHMPOBAHUIO, TIPM KOTOPOM ITOTPEe6GUTENN MOTPYKAIOTCS B CBOM COOCTBEHHbIE 1Mppo-
Bble MMPBI B JIIOOOM MecTe U B ji060e BpeMs. CMapT(OHbI ¥ IIaHIIEThl CTaJX HEe3aMEeHMMbBIMM aKceccyapami,
6e3 KOTOPBIX MHOTMeE YyBCTBYIOT, UTO HEe MOTYT KUTb» [16].

O BBIHY)KIEHHOM TI7106a7IbHOM KOKOHMPOBAHUY MOXHO TOBOPUTD B CBsI3u ¢ manmemueit COVID-19. HoBoe nose-
JleHue MOTPeouTesI TPUBOIUT K TIOSIBJIEHUIO HOBBIX MAaPKETUHTOBBIX MHCTPYMEHTOB (@ 3HAUUT, ¥ HOBBIX TEPMUHOB
ILIS1 X 0603HAUEHMST), YUUTHIBAIOIIMX JAHHBIE CYIeCTBEHHbIE U3MEHEHMSI.

CTaHOB/IeHME U Pa3BUTHE HEMEIIKOi TePMMUHOJIOTMY MHTePHEeT-MapKeTHHTa
¥ 0coGeHHOCTH ee GYHKIIMOHUPOBAHMS

CerofiHsi MapKeTOJIOTM eIMHOIJIACHO 3asIBJISIIOT, YTO JUAMPYIOLMe TIO3UIIMK B OJie pasMelleHMs peKaaMbl BCe
yamle 3aHMMaeT MHTepHET, YTO CBSI3aHO C BBHICOKMMM 3aTpaTaMy Ha TPAgUIIMOHHYIO PeKJIaMy M CO CHMKeHVUEM
BHVMMaHMS LIe/1eBOI ayAUTOpuM K TpaguuyonHeiM CMU [13].

IMox nuTepHeT-MapkeTuHroMm (das Online Marketing) moHyMaeTcsl KOMIUIEKC MapKEeTUHTOBBIX Mep U IIPMEMOB
(die Marketing-MafSnahmen), peanu3yeMbix yepe3 IHTepHeT 1 HalIpaB/IeHHbIX Ha IIpMUBIeUeHe BHUMAaHUS ayau-
TOPMM K TOBApaM U yCIyraM U MOTydyeHre MaKCMMAaIbHOTO addeKTa st X MPOABYSKeHUS. BaskHbIMY MHCTPYyMeH-
TamMu MHTepHeT-MapkeTuHra siBjsiioTcsl das Social Media Marketing (pexiama u npodsuixcerue mosapos u yciye
8 coycemsx), das Suchmaschinenmarketing (ot anrs. search engine marketing) (npodsusxcerue é nouckoswix cucme-
max, SEO-onmumu3ayus unu nouckossili mapkemue), die Bannerwerbung (6anHepHas peknama), das Affiliate Mar-
keting (napmmuepckuti mapkemune), das E-Mail Marketing (E-mail-mapxkemunz) u das Referral Marketing (pege-
pansHslii mapkemure), das Content Marketing (konmenm-mapxkemune), das Influencer Marketing (mapkemune
enusiHus, uMguoencep-mapkemune), das Performance Marketing (nepgomarc-mapkemunz), das Programmatic
Marketing (npozpammamux-mapkemune) [10; 13].

VHTEepHeT-MapKeTHUHT TIOSIBIICSI OHOBPEMEHHO C KOMMepUuecKuM VIHTepHeToM, a ero GopMbl yIauyHO MMOACTPA-
MBAIOTCS MO/, HOBbIE SIBJIEHMSI, BO3HMKAIOIME B CBSI3U ¢ pa3Butuem CeTu. C MOSIBEHMEM U PacpOCTPaHEHUEM CO-
umanbHbIX ceteit (1995 r.) TyT ke Bo3HuK TepMmuH das Social Media Marketing, c pacripocTpaHeHMeM 3JIEKTPOHHOI
moutsI (1996 r.) BosHukaeT TepmuH das E-mail Marketing, ¢ nosinenuem 6;10roB (TepmuH Blog BosHMk B 1997 T.
cHavasa kak Web log) — das Blog Marketing, BMecTe ¢ MacCOBBIM PacIpoCTpaHEeHMEM MOGUIbHBIX YCTPOVICTB
1 MmobmnbHOro MHTepHeTa (2007 r.) HAUMHAETCSl pa3BuTHe Mob6MIbHOro MmapketuHra das Mobile Marketing u ero
nHcTpymMeHTOB: die Mobile Website, die Mobile Apps, der M-Commerce, die Mobile SEO, das Mobile Payment,
das Mobile Banking, die Mobile Coupons u T.11. [10].

CoBpeMeHHbIi MapKeTOJIOT 3aYacTylo OepupyeT MesKOTPaCJeBbIMM TePMUHAMM, TO €CTh TEPMUHAMM, UCIIONb-
3yeMbIMM OJJHOBPEMEHHO B Pa3/JMYHBIX 06/1acTsIX 3HaHUS. Tak, TepMuHOIOTHS LudpoBoro mapketuHra das Digital
(digitales) Marketing HeoTZe/nMMa B COBPEMEHHbBIX YCIOBUSIX OT TEPMUHOB U3 00/1aCTY MHGOPMAIIVIOHHBIX U KOM-
nbloTepHbIX TexHonoruit (UKT). Der Snippet (cnunnem, ¢ppazmenm ucxo0Hoz0 mekcma uiu Ko0a npozpammel, hpume-
Hsiemblii 8 nouckoswsix cucmemax), Featured Snippet / der Rich Snippet (pacwupennsiii cnunnem), der Knowledge
Graph (epag 3HaHuii, cemanmuueckas mexHonozust u 6asa 3Hauutl, ucnonszyemass Google 01151 nogsluieHus Kavyecmea
ceoeil nouckosoli cucmemot), der Zero Click (nynesas nosuyus), der Lead (iud, nomeHyuanvHolli KiueHm, ompeazupo-
saswiuli Kakum-aubo cnocobom Ha mapkemuHzogy kamnauuio), der Parser (napcep, npoepammHoe obecheuexue, gloe-
asauee onpedesieHHsle uacmu uHpopmayuu u3 maccusa darHolx), die SEO-Texte (ot aHri. search engine optimi-
zation) (mekcmol, HANUCAHHbBIE € YHEMOM NPUHYUNOE PAHHUPOBAHUS NOUCKOBLIX CUCMEM C Uelblo npodsuxceHus caiima
8 TOII svidauu), das Search Engine Marketing / SEM (nouckosusiii mapkemune), die SERP / die Search Engine Re-
sults Page (nouckosas ssidaua, 8e6-cmpanuya, zeHepupyemas nOUCKogoli cucmemoti 8 omeem Hd NOUCKO8bLU 3anpoc
nons3osamens), das Programmatic (npozpammamuxk, agmomamusuposanHslii cnocod 3akynku mapzemuposamHoli pe-
knamel 8 Unmepreme), das 10T / Internet of Things (M{HmepHem seweti), das RTB / Real Time Bidding (pexniamHas
MexHo02Usl, KOomopas N0360sem 0p2aHU308amy aykKYUuoH Mexcdy npodasyamu U noKkynamesimu pekiamsl 8 peaibHoM
8peMeHU) — BOT JIMIIIb HEKOTOPbIEe MPUMeEpPbl TEPMMHOB, OAVMHAKOBO MOHATHBIX Kak MKT-crenmanncTy, Tak 1 crenya-
JIUCTY B 06JIaCTU MHTEPHET-peKIamMbl U MHTepHeT-nipoaBikeHust [Ibidem]. Bce 3Tu TepMMHBI Mbl CUMTaeM HeOJO-
I'M3MaMU B TEPMMUHOJIOTMM MapKETHUHTA.

PaccmoTpuMm mctopuio mosiBiieHust TepmiuHa Internet of Things. B IHTepHeTe Mbl HAlllJIM CIEAYIOIIYIO MHGOP-
Mauuio: «B 1990 romy [IskoH POMKM MTPOAEMOHCTPUPOBAJ MEPBYIO B MYPE MHTEPHET-Bellb. ITO ObUI TOCTEDP, KOTO-
PBINi OH CMOT BKJIIOUUTH M BBIKIIOUMTD yAaJeHHO uepe3 ceTb. HO MCTMHHBIM HAavyajoM pas3BuUTUSI KoHuenuu [oT
CTOUT Ha3BaTh 1999 roay, Korga KeBuH JIITOH Ha Mpe3eHTalMy KoMmmnauuu Procter & Gamble omican cxemy paboThbl
6usHeca 6ymyuiero. Ilepes ympapsiomMy Mera Kopropanyeil oH 06pucoBan KapTMHY YMHBIX CKJIAZOB M TPAHC-
TopTa, KOTOpble CaMM aHAAU3UPYIOT KOJIUUECTBO 3arpysKeHHOTO TOBapa, aBTOMAaTMYECKM IPUHUMAIOT 3asiBKU
OT 3aKa3YMKOB U, B C/Tyuae HeOO6XOIMMOCTHM, OTIIPAB/ISIIOT 3aIIPOChI B IPyTHe CUCTeMbI. BU3HecMeHaM ujest oKa3anach
KpaitHe MHoroo6ermaomeit. Cam TepmuH Internet of Things 6pu1 chopMynMpoBaH Ha 3TO XKe mpe3eHTauMm» [12].
ITo MHEHMIO aBTOpa CTaTby, VIHTEpPHET Bellleil — 9TO KOHLENIUS GYAYIIero, K pean3alununu KOTOPOii 4eI0BeYeCTBO
TOJIbKO TIPUCTYTIAET, ¥ KOTOPAsi CIIOCOGHA CYIeCTBEHHO 00JIErYUTh KM3HDb UesloBeKa. ABTOp MPOTHO3UPYET IOsIBIe-
HUe B 6/ipKaiineM 6yayIneM YMHBIX JOMOB, B KOTOPBIX BCe IMPOIECChl aBTOMAaTU3UPOBAHBI U MTOACTPOEHBI IO, TIPK-
BBIUKM XO35I€B; MbI K& B CBOIO Ouepefb MPOJO/IKMM CBOY HaGIIOEHNMs 3a TEPMUHOJIOTHEN, CBSI3aHHO C peaau3a-
1Mei 9TOV KOHLIEIIIMY U POKAAIoIIeiicsl 6yKBaJIbHO Ha HAIIMX IJIa3ax.
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J1s1 IeMOHCTpAIY aKTUBHOTO QYHKIMOHUPOBAHUS aHIJIO-aMEPUKAHM3MOB B HEMEIIKOIi TePMMUHOIOTUM MapKe-
TUHTa MPUBELEM HIKe (HparMeHT CTaThby repMaHCKoro mapkerosora lltedanu 3unc [9]. B aTom dparmenTe aBTop
KIaccuGUUMPYET TUAOB (TIOTEHIMATHHBIX MTOKYIIATeIEeN) IO CTEIeHM TOTOBHOCTY K IPUOGPETEHNIO TOBApa WU YCITy-
I'M Ha «XOJIOOHBIX» (TIPEIOCTABMIM KOHTAKTHbIE JaHHbIE, HO HE CIEeIIaT HUYEro MOKYIAaTh), «TeIUIbIX» (XOTIT KyIIUTh,
HO COMHEBAIOTCST) ¥ «TOPSTUMX» (TOTOBBI KYITUTh, YTOYHSIOT E€TaJIN) Y JaeT PEKOMEHAALMY TI0 paboTe ¢ HUMM:

Im Rahmen des Nurturing Prozesses durchlduft der Lead unterschiedliche Qualifikations-Stufen. Jedes Unterneh-
men definiert individuell, welches Verhalten des potenziellen Kdufers ihn in die jeweils ndchste Bewertungsstufe hebt.
Folgende Stufen werden in der Regel zur Beschreibung des Reifegrades genutzt: Marketing Qualified Lead (MQL) /
kalte Leads, Sales Accepted Lead (SAL) / warme Leads und Sales Qualified Lead (SQL) / heifSe Leads.

Stehen zum Beispiel Inhalte, wie Blogartikel oder Whitepaper im Fokus Ihrer Leadgenerierung, konnen Sie die-
se Inbound-Aktivititen effizient erginzen. Wenn beispielsweise ein Google-Update zu weniger Sichtbarkeit fiihrt,
kann die Phase iiber Ads zur Leadgenerierung {iberbriickt werden. Ist Thr SEO-Content fiir den oberen Teil des
Funnels, also die Awareness-Phase, zustiandig (Informationen, Aufklarungsarbeit, etc.), konnen Sie den unteren
Teil des Funnels - sprich die Phasen Consideration und Decision — mit Outbound-MafSnahmen wie Retargeting-
Anzeigen oder Nurture-Strecken versorgen [Ibidem].

JKupHbIM mIpudTOM MbI BBIIEIMUIN aHIJIO-aMePUKaHN3Mbl. OUeBUIAHBIM SIBJISIETCS TOT (AKT, UTO aHIVIO-aMePH-
KaHM3MbI 3aHSTM CBOU TBEPJble MO3UIMY B HEMELKOM TePMUHOIOTUY MapKeTUHTa, YACTUUHO aCCUMMUIVPOBATUCD
B HEMEIIKOM SI3bIKe (CYLIECTBUTE/NbHbIE MPUOOPENM KAaTEerOpuio poja, MUIIYTCS C MPOMMUCHON OYKBbI, IPU ITOM
COXPaHSIETCS] UX AHIVIMIACKOE MPOU3HOIIEHUE), AaKTUBHO YUYACTBYIOT B 06Pa30OBaHUM MEKbSI3bIKOBBIX T'MOPUIHBIX
TePMMHOB [5, c. 94-96].

OCHOBHBIE TEHIEHUMN B Pa3BUTUM UCCIEyeMOi TEPMUHOIOTUA

3aHMMasICh MCC/IeIOBAaHNEM 3KCTPa- M MHTPAIMHIBUCTUYECKUX ITPEMNOCHIIOK ITPOHMKHOBEHMS aHIJIO-aMepu-
KaHCKMX 5KOHOMMYECKMX TEPMMHOB B HEMEIKUI SI3bIK, MbI TIOTYYMIIM PE3Y/IbTaThI, TO3BOIMBIINE MPOTHO3MPOBATD
B 2005 rony cnenyroiiee [2, c. 141]:

1) 3aMMCTBOBaHME AHIVIO-aMEePUKAHCKUX IKOHOMUYECKUX TEPMMHOB B HEMEIKUIT SI3bIK GYIeT MPOJoIKAThCS
B CBSI3M C TeHAEHLIMEN K I106anu3aluy aMepruKaHo-aHIJINIICKO TepMUHOIOI UM,

2) TMpolecc aCCUMMISIMM 3aMCTBOBaHHbBIX TEPMUHOB OYIET IIPOUCXOOUTD 3a CUeT rpadmMuecKux U rpaMmMaTy-
YyeCcKMUX M3MeHeHMI ¢ COXxpaHeHMeM aHIJIMIACKOTO TPOU3HOIIeHUS ;

3) B TEpPMMHOOOPA30BaHMM BO3PACTET POJIb MEKbSI3BIKOBBIX TMOPUIHBIX TEPMUHOB U YKPEMUTCS TEHIEHIIVS
K Ipeobpa30BaHMIO aHTIMIACKMX TEPMUHOIOTMYECKUX COUETAHUI B CJIOKHBIE TEPMUHBI € 1e(MCHBIM HAIMCAHUEM

4) COBepIIEHCTBOBaHME SKOHOMMKM KaK HAyKM M €e PasjIMUHbIX OTpaciieil 6ymeT CTMMYJIUPOBATh ITOSIBIEHUE
HOBBIX JIEKCUKO-CEMaHTMUUEeCKMUX TPYIII.

Pe3ynbTaThl Halllero UCCAeN0BaHMUS TTO3BOJSIOT YTBEPXKIATh, UTO JaHHbIe ITPOTHO3bI He YTPATUIN CBOEI aKTyallb-
HOCTH.

3aKioueHue

B pesysbTaTe HalIero MCCaAeA0BaHMST Mbl PENIVIIN MTOCTABIEHHbIE 3aaUM U MPUIIIU K CIeIyIONIVIM BbIBOZAM :

1. MBbI peACTaBUIM KPATKYIO XapaKTEPUCTUKY TPeX MepUOIOB aHIJIOSI3bIYHOTO BIMSHUSI B UICTOPUM CTaHOBJIE-
HUS ¥ Pa3BUTHUSI HEMEIKO/ TePMUHOIOTUY MapKeTUHTA M OGHAPYKUIIU, UYTO TPETUI MePUO, MPOJO/KAETCS 10 CUX
TIOp ¥ XapaKTepU3yeTcs] MHTEHCUBHBIM Pa3BUTUEM TEPMUHOJOTUY MHTEPHET-MapKeTUHTa, UTO 06YC/IOBIEHO CTpe-
MUTEJbHBIM Pa3BUTHEM COOTBETCTBYIOIIEH OTPaC/Iy 3HAHUS.

2. MBbl 0XapaKTepu30BaIy OCHOBHbIE M3MEHEHMSI, ITPOMCXOSIINE C 3aMMCTBOBAHHBIMY MapKeTUHTOBbIMU TeP-
MIMHaMM B HEMEIIKOM S3bIKe, JOKa3a/IM Ha IMpuMepe OTHAEJIbHbIX TEPMMHOB 3KCTPAIMHIBUCTUYECKYIO JeTePpMIMHU-
POBaHHOCTbH MPOLIECCA 3aMMCTBOBAHMS aHITIMICKMX MaPKETUHIOBbIX TEDMUHOB HEMEIIKMM SI3bIKOM.

3. MbI o6paTwiu BHMMaHMe Ha TOT GaKT, 4To OypHOe pa3BuTie MHGOPMALMOHHbIX ¥ KOMITBIOTEPHBIX TEXHOJIO-
TUii, B TOM unciae VIHTepHeTa, CTOCOOGCTBOBAIO BbIIeEHNIO MHTEPHET-MapKeTHHTa B OTHEIbHYI0 CAMOCTOSITETbHYIO
OTpac/ib 3HAHMUSI, TEPMUHOJIOTHSI KOTOPO# aKTMBHO Pa3pacTaeTcsl BO MHOTMX (He TOJbKO B aHIVIMIICKOM U HEMeIl-
KOM) si3bIKax. ITosiBIeHVe GObIIOr0 KOJMYECTBA HEOJIOTM3MOB M MEKOTpacaeBoe B3auMMOIIPOHUKHOBEHME U B3au-
MOBJUSIHME NBYX TepMmuHocucteM (MHTepHETa M MapKeTMHTa) XapaKTepHbI [JIsT MCCIedyeMOoi TepMMUHOIOTUMN
Ha TaHHOM 3Tarie pa3BUTHS.

4. Mbl yCTAaHOBWIM, UTO MPOTHO3bI MSITHAALIATUIETHE HABHOCTH, CHOPMYIMPOBaHHbIE B OTHOIIEHUM aHIJIO-
aMepUKaHCKMX 3aMMCTBOBAHMIT B HEMEIKO/ SKOHOMUYECKO TepPMUHOIOTUY, HAIIY CBOE TOATBEPKIEHME U SIB-
JITIOTCST aKTYaJIbHBIMU ¥ B OTHOIIEHUYM TEPMMUHOJIOTMM MapKeTHHTa 10 ceii TeHb. Mbl MOXKEM U CErOAHSI YBEPEHHO
TOBOPUTb O TOM, UTO HAGJIIOAETCS YCTOMUMBAs TEHAEHIMS K MHTePHAIMOHAIM3AIIMM TEPMUHONIOTUM MapKeTHHTa,
YTO aCCMMMJISILIMS 3aMMCTBOBAaHHBIX TEPMMHOB B HEMEIIKOM sI3bIKe GYyIeT 1 Jajiee MPOVCXOAUTHL 3a cueT rpadu-
YeCKUX M rpaMMaTUyeCKuX U3MEeHEHMI (C COXpaHEeHMEeM aHIVIMIICKOTO MPOU3HOIIEHMS), UTO POb MEXbSI3bIKOBBIX
rMOpUI0B KaK MPOSYKTMBHOIO CIoco6a TepMUHOOGpa3oBaHMs OyIeT BO3pacTaTh M YTO HEMeILKas TePMMUHOJIOTHS
MHTepPHEeT-MapKeTVHTa TPOAOJIKUT PACIIUPSITLCS 38 CUET aHIJIO-aMePUKAHU3MOB.
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[lepcnieKTUBBI JalbHENIIEro UCCiaeq0BaHMs aHTI0-aMEePUKAHCKMX 3aMMCTBOBAHMI B HEMEIKOJ TepPMMUHOJIOTUN
MapKeTHHTa Mbl BUOUM B 6ojiee MeTaJbHOM aHa/liNu3e BbIOOPKM TEPMMUHOB C TOUKU 3peHUST X HOHETUUeCcKoit, rpa-
(buueckoii, rpaMMaTUUYECKOI ¥ CTPYKTYPHOM aCCUMMJISIIMM B HEMEIIKOM SI3bIKE ¥ B COCTABJIEHUM CJIOBapsl aHIJIO-
aMepUMKaHM3MOB B HEMELIKOM MOIbSI3bIKE MHTEPHET-MapKEeTUHTA.
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