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ru| AHTNIOA3bIYHBIA IMHTBOKYNbTYPHbIW cLeHapui “Marketing™
CTPYKTYPHO-CEMAHTMYECKMEe 0COBEHHOCTM S3bIKOBbIX €4MHULL

benskosa O. B., MbipkuHa H. A., Cepreesa M. B.

AHHomauyusa. 1enb uCCIeNOBaHNS — BBISIBJIEHME CTPYKTYPHO-CEMAHTUUYECKUX OCOOEHHOCTEN SI3bIKOBBIX
eIVHUL], KOTOpbIe SIBJISIIOTCS CPeICTBaMM SI3bIKOBOI peIpe3eHTalMM aHTJIOSI3BIYHOTO JIMHTBOKY/IBTYPHOTO
ciieHapus “Marketing”. B cTaTbe pacKpbIBaeTCsl MOHSTHE «IMHTBOKYJIbTYPHBIA CIIeHapuit», OMUCHIBAETCS
(dpeitmoBast CTpyKTypa ClieHapusl IyTeM BbIJeI€HMS OTIOPHBIX KOHIIETITOB U CyOKOHIIeNTOB. HayuHast HOBU3-
Ha UCCAeIOBaHUS COCTOUT B PAaCCMOTPEHMM aHTJIOSI3BIYHOTO JMHTBOKYJIBTYPHOTO cileHapust “Marketing”,
KOTOPBI paHbllle He CTAHOBWIICSI OObEKTOM MCCIeIOBaHMs, B KAUeCTBe KOTHUTUBHOI CXeMbl PeueBOit Cu-
Tyaluy ¢ NpMMeHeHVeM KOMIUIEKCHOTO KOTHUTMBHO-KY/IbTYPOJIOTMYECKOTO MOAX0a K SI3BIKOBOMY Mare-
puamy. B pesynbraTe MpoOBeJEeHHOIO MCCAEIOBAHMSI YCTAHOBIEHO MpeobaiaHne pas3aeabHOO(GOPMIEHHBIX
SI3BIKOBBIX €IVHUI] MMEHHOTO XapaKTepa, MpeACTaBIeHHbIX GeCcrpeayioskKHOM KOHCTPYKIMEH, TBYXKOMIIO-
HEHTHBIMM CJIOBOCOUETAHUSIMM C OTIVIATOJIbHBIM CYIECTBUTETbHBIM B KayeCcTBE CTEP)KHEBOTO 3JIEMEHTA,
CpefcTBaMy KOMIIPECCMBHOTO CIOBOOGPA30BaHMS M ABYXCAOBHBIMU TJIarOJbHBIMU CJIOBOCOUeTaHMssMu. Cpe-
IV 11e7TbHOO(OPMIIEHHBIX SI3BIKOBBIX €OVHUI] MTpeobaanaoT abduKcaibHble areHTUBHbIE CYIIeCTBUTETbHbIE,
CJIOSKHOCOCTaBHBIE CYIeCTBUTEIbHbIE, 0603HAYAOIIMe BUIbI TOBAPOB U 6a30Bbie MOHATHS chepbl MapKeTHH-
ra, SMOIMOHAIBHO OKpAIlleHHbIe MpuIaraTebHble, VCIIOIb3yeMble TTPY OMMUCAHNM KAaueCTB TOBAPOB M YCIIYT,
TJIaroJIbl IeJT0BO chepbl 1 «y3KOCIeIMaI13MPOBaHHbIE IJIar0JIbl» MPeIMeTHOM 06/1aCcTV MapKeTHHTa.

en] The English-language linguocultural scenario “Marketing™:
Structural and semantic features of linguistic units

0. V. Belyakova, N. A. Pyrkina, M. V. Sergeeva

Abstract. The aim of the study is to identify the structural and semantic features of the linguistic units that are
the means of linguistic representation of the English-language linguocultural scenario “Marketing”. The paper
sheds light on the notion of a “linguocultural scenario”, describes the frame structure of the scenario
by highlighting the supporting concepts and sub-concepts. The scientific novelty of the study consists in con-
sidering the English-language linguocultural scenario “Marketing”, which has not previously become
the object of research, as a cognitive scheme of a speech situation using an integrated cognitive and cultural
approach to linguistic material. As a result of the study, the predominance of structurally separable nominal
linguistic units was determined, they are represented by non-prepositional constructions, two-component
phrases with a deverbal substantive as a core element, means of compressive word formation and two-word
verb phrases. Affixal agentive nouns, compound nouns denoting types of goods and basic terms of the mar-
keting sphere, emotionally charged adjectives used in describing the qualities of goods and services, verbs
of the business sphere and “highly specialized verbs” of the marketing domain predominate among struc-
turally inseparable linguistic units.

BBegenne

JIMHTBOKY/IbTYPHBIN ClieHapWii MpeCTaB/sieT co60i TOCTaTOUHO HOBOE SIBJieHME B JIMHTBUCTUKE U B Haubosee
0011eM BUE JAHHbIM TEPMUH ITOAPA3yMEBAET «BbISIBJIEHME HEKOETO MHBAPUAHTA, MOAEIMUPYIOLIETO CUTYALIMIO B 1ie-
JIOM, OJTHAKO OCTaBJISIIOIETO0 BO3MOKHOCTh BapuMaTMBHOIO MpoTekaHus mpoiecca» (FopsimHosa, 2013, c. 74). Pac-
CMOTPUM 3TO TTOIpOOHEeE.

C cepenuHbl 50-X rOZIOB MPOIIIOTO CTOJIETHSI CTAHOBUTCS MTOMY/ISIPHBIM YTBEPKIE€HME O TOM, UTO Bepbanu3arust
MIPOIIJIOTO OIbITA OCHOBBIBAETCSI HAa CTEPEOTUITHBIX MPEJCTAaBIeHMSIX O JeICTBUTENIbHOCTHU, KOTOPbIe, B CBOIO Oue-
penb, OKa3bIBAIOT BAMsHME HA GOopMy MoposkmaemMoro auckypca (Motopusa, 2013). [Iis 0603HaYeHUsT STUX KOTHMU-
TUBHBIX OCHOB UYeJIOBEUECKOTO MBILIJIEHUS U pedernopoxkaeHuss M. Munckuii (1979) cran Ucnonb30BaTh TEPMUHBI
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«peiitMm» 1 «CKpUnT» (ClieHapuit), 0603HaYAIOIINe COOTBETCTBEHHO CTATUUECKYIO CTPYKTYPY U AMHAMUYECKYIO0 pas-
HOBMIHOCTb (peitmMa, a A. BexxGuiikast BrepBbie MPUMEHWIA TEPMUH «JIMHTBOKYIBTYPHBIN CKPUIIT» (CI€HAPWIL)
JLIS1 OTIVICAHMSI PeYeBOro MOoBeJeHMs MpefCcTaBUTeNeil TOr0 WiX MHOTO 3THOCA, YTO MO3BOJIMJIO OXapaKTepu30oBaTh
clleHapuit Kak «BHelIHee BbIPaKeHMe CKPBITOI CUCTEMBI KYJAbTYPHBIX ITPABUII... PETYIUPYIOUIUX peUeBOe MOBeieHI e
JIIofieli B ONpeieJIeHHbIX peueBbIX cuTyauusax» (1999, c. 120).

B oTeuecTBEHHOJI JTMHIBMUCTUKE OCHOBOIOJIATalOIIMMM MOTYT ObITh MpU3HaHbI paboThl B. Y. Kapacuka (2007),
ONMCBHIBAIOILETO ClieHapuii Kak HOpMaTUBHOe IIpeAnycaHue, onpeensioliee BbI60p KOMMYHMKATUBHOTO MTOBEIEeHMSI
B paMKax OIpe[e/IeHHOJ JIMHTBOKY/IbTYPhI M BOILUIOLIEHHOE B peueBbix ¢opmynax; WM. B. lllanuHoii, KoTopas pac-
CMaTpMBaeT ClieHapuit Kak «BIIMCAHHbBIN B TUIIMYHBI/ XPOHOTOI, AMHAMMUYECK! 3aJaHHbI, TOBTOPSIIOIIMUIACS pa3BO-
POT OTpeeIEHHOTO COOBITHS, YYACTHUKAMM KOTOPOTO KaKIbIii pa3 MOTYT CTAHOBUTBCS pasHble oan» (2009, c. 75);
B. M. Casuukoro u A. E. IInexaHosa (2001), mpencTaBUBIIMX aJTOPUTMUYECKYI0O MOAENb KyJIbTYPHOTO CLieHapus
B BUJIe KOTHUTUBHBIX JIEMEHTOB.

K 6osee coBpeMeHHBIM UCTOYHMKAM MOXKHO OTHeCTM paboTsl B. M. CaBuikoro (2021), B LieHTpe BHUMaHMS KO-
TOPOTO CTAaTyC KyJbTYPHBIX apXeTUIIOB, IIPUOOpeTaeMblit HEKOTOpbIMMU clieHapusimu; B. M. Casuiikoro u E. B. Yep-
KacoBoi (2023), yCcOBepIIEeHCTBOBABUIMX OIMCAaHME KYJIbTYPHBIX CIleHapueB 3a CYET YTOYHEHUS ITOHSATUITHO-
jornveckoro anmapara; C. B. JIypse (2019), paccMaTpyuBaBiieii 060061€HHbI KYJIbTYPHBIN ClIeHapuii KaK CUCTEMY
KYJIbTYPHBIX KOHCTAaHT B X IMHAMMNUYECKOM B3aI/IMO,ELef/J[CTBI/H/I.

TakuM 06pa3oM, B TPAKTOBKE TOHSTUSI «IMHTBOKY/JIbTYPHbBIN ClieHapuUit» MMEIOTCS HEKOTOPbIe PaCXOKAEHMS,
HO TeM He MeHee OYEBUIHO, UTO MOJOOHbIE CIEHAPUY SIBJISIIOTCS CTEPEOTUITHBIMY UM BKIIOUAIOT JITOPUTM pa3Bep-
ThiBaHMSI KoOMMyHMKaluu (Kapacuxk, 2007).

Bce BbilIeckazaHHOE TTO3BOJISIET ONPEIETUTh IMHTBOKY/IbTYPHBIN CIIEHAPHi KaK MOJENb Ky/JIbTyPHO-00YC/IOBIEHHOTO,
KaHOHM3MPOBAHHOTO 3HAHWS O KaKOM-IMO0 CUTYAIMM HALMOHATIbHOI Ky/IbTYPbl, IB/ISIOIIETOCS OBIIMM JIJIsl aHTIOSI3bIU-
Horo coobiiectBa (benskoBa, Anekcanaposa, Hukutuua, 2018). B peun Ky/lbTypHbIii CLIEHApUil peripe3eHTUPYeTcs] HO-
MUHATUBHBIMU eIMHUIIAMMU, SIBSTIOIIMMMCS HauMeHoBaHusIMU (HukutuHa, Anekcanaposa, bensikosa, 2018), onuchiBa-
0mMMM (pparMeHT JeCTBUTETBHOCTY KaK Kiacc nmpeaMetoB. COOTBETCTBEHHO, MMEHHO HOMUHATUBHbBIE €IMHMUIIBI BbI-
CTYTAIOT B KauecTBe 00beKTa M3yueHMsI B UCC/IeJOBaHUN.

HekoTopble TUITBI JTMHTBOKYJBTYPHOTO CIIEHApWs Ie0BOi U MpodeccMoHaNbHOM chepbl TOCTATOYHO XOPOIIO
pa3paboTaHbl. ITO, K IIPUMeEPY, aHIIOSI3bIYHbIE CLieHapUM BeHUYPHOTO (pMHAHCUMPOBaHMS, PEKIAMHON [IesaTelbHO-
cty, cepbl yIpaBieHNs TIEPCOHANIOM M GAHKOBCKO IeSTeNbHOCTH, pacCMaTpuBaeMble KaK KOTHUTMBHAsS OCHOBA
TIOPOKAEeHMS BbICKa3bIBaHMSI HA MHOCTPAHHOM $I3bIKe, OJJHAKO MMeeTCs Psif CLieHapueB PasauMyHOl TeMaTu4ecKoil
HaIpaBIeHHOCTH, KOTOPbIE€ OXBAThIBAIOT BCe cdhepbl G13Heca.

K mogo6HbIM ClleHapusM OTHOCUTCS ClieHapuit cepbl MapKeTMHIA, KOTOPbI HAXOOMUTCS B IEHTPe BHUMAHUS
JIAHHOTO MCCJIeIOBaHMS U COUeTaeT B ceGe Mpoliecchl, CBSI3aHHbIE C MPOM3BOJACTBOM U MPOJAkaMy, a TAKXKe MCUXO0-
JIOTMYECKME TIPOLIeCcChl, OKa3bIBaIOIIME BIMSIHIE Ha pelieHus rmotpedureneit. CJI05KHO HaTU XOTS ObI OOVH BUJ, Ies-
TebHOCTH, TJie He MIPUMEHSUTMCh 6bI MapKeTVHTOBbIe MHCTPYMEHTHI M MOAXOMbI K PellleHMIo 3aiau. B yacTHOCTH,
OYpHO pa3BMBAIOTCSI TaKMe HAIpaBleHMs, KaK 6AHKOBCKMII MapKeTMHT, MapKeTUHT CBsI3eil ¢ 06IIecTBeHHOCThIO,
MapKeTVHT PbIHKA TPY/A U CPEJICTB IIPOM3BOICTBA.

SI3bIK MapKEeTVHTA OTIMYAETCS CIOKHBIM COCTABOM, BKJIIOUAS B C€6s1 KOMITOHEHTHI JI€JIOBOTO SI3bIKA, XapaKTepHbIe
yepThl YKOHOMUUYECKON TICUXOJOTUM, BOCXOISIIMEe K MapKeTUHTY KakK ¢Guiaocoduu KOpPIOPaTMBHOIO YIIPaBIEHUS
(ITetpsinviHa, PeBuHa, 2023), OH MOCTOSIHHO ITOIOJIHSIETCSI HOBBIMM SI3bIKOBBIMM eAMHMUIAMU. BeieacTBue yroMsIHY-
TO¥1 BbIIIIE CJIOXKHOCTM 06BhEKTa MCC/IeAOBaHMS I3bIK cepbl MapKeTMHTa TpebyeT 6ojiee MeTaJbHOTO M3YUeHMs, IMo-
CKOJIbKY HEBO3MOXKHO UYBCTBOBATh Ce0SI yBEPEHHO B JII000I cepe 6u3Heca 6e3 3HAHMS TEPMUHOJIOTMM MapKeTHHTa.

OTMeTHM, UTO B TeX paboTaxX, KOTOPbIe MOCBAIIEHbI M3YUEHUIO 3TOI chepbl, pacCMaTPUBAIOTCS NI OTAETbHbIE
aCIeKThbl TaHHOI MPO6IeMaTUKM, TaKMe KaK pernpe3eHTalus u3MeHeHui KoHIenTocdhepbl MapKeTHHTa CPeICTBAMMU
aHruiickoro s3pika (Iposmosa, 2022), 0CO6EHHOCTY TePMUHOIOTUYECKON cucTeMbl MapKeTuHra ([leTpsHuHa, Pe-
BuHa, 2023), KOTHUTUBHBIE aCIIEKThl HOMMHATUBHOIO CBOEOGpa3us aHIIMIICKOI TepMuHoOIoruy MapketuHra (Kuce-
neBa, PocsiHoBa, 2015), COOTBETCTBEHHO, TpeGYETCS OCHOBATeIbHAS MPOPAGOTKA M CUCTEMATU3AINS SI3bIKOBOTO Ma-
Tepuasa 1o 3asiBJIeHHO TeMe /1S JaJbHeIIero yropsigoueHus.

Bce Bbllllecka3aHHOe CBUJIETEIbCTBYET 00 YCTONYMBOM MHTepece K aHAIM3MPyeMOit TeMaTuKe U TOATBepKIaeT
HACTOSITE/IbHYI0O HEOOXOMMMOCTh BBISIBIEHUSI CTPYKTYPHO-CEMAHTUMUYECKMX OCOOeHHOCTel (opMann30BaHHOTO
TIpeACTaBIeHMS MHOSI3BIYHOTO CLieHapus M3yyaeMoit MpeaMeTHO 06/1acTH.

CnemoBaTebHO, aKTyaJIbHOCTh BHIOPDAHHONM TeMbl OMpPEeessieTCs] TeM, UTO MCC/IeNOBaHMe JIMHIBOKYIbTYPHbIX
CIIEHapMeEB ellle He 3aBepIIeHO0 M Heo6xXomumo 6ojiee INTy60KOE KOMIUIEKCHOE M3Y4YeHMEe SI3IKOBOM HOMMHALIMM
B paMkax cieHapust “Marketing” c mocyieyoommm ero 1CIoab30BaHMEM Kak B cpepe MeXTyHAPOJHOTO MapKeTHHTa,
TaK ¥ B IPyrux o6yacTsax 6M3Heca, MOCKOIbKY 3TO JAeT MpeacTaBjieHue 06 0COOGEHHOCTSIX PEYEBOTO ¥ HEPEUEBOTO
MOBeleHUs YYaCTHUKOB ¥ IIOMOSKET OCYIIECTBIEHNUIO 1eI0BO/ KOMMYHMKALIVIN.

st HOCTUsKEHUS eI UCCIeS0BaHMSI ObIIV ITOCTABJIEHBI CIeLYIOIINE 3a5aUN:

- TPOBECTU TMOAGOpP, MHBEHTAPMU3aLMIO M CUCTEMATU3AIMIO SI3BIKOBBIX €IMHUI] aHTIOS3bIUHOTO CIleHapWs
“Marketing”;

- OmMCaTh CTPYKTYPY M3y4aeMOTO aHTJIOSI3bIUHOTO JIMHTBOKY/IBTYPHOTO CIIeHAPUSI;

- TPOAHANIM3UPOBATH SI3bIKOBBIE €AVHUIIBI CLIEHAPWS IJISI BHISBIEHMS UX CTPYKTYPHO-CEMaHTUUYECKUX OCOOEH-
HOCTei.

OCHOBHBIMYM METOJaMU JIMHIBUCTUYECKOTO VICCIeIOBAaHMS B paboTe MOCTYKMUIM: METOJ, KOHTEKCTYaaIbHOTO aHa-
JI13a, HATIpaBJIeHHbI HA M3YUYeHMe CeMaHTUUECKMX OTHOIIEHUH MeXIY SI3bIKOBBIMM eAVHULIAMM;; aHAIU3 CJIOBAPHBIX
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JIebUHUINI, TTO3BOJISIIOLINIA BBISIBUTh HEOOXOAMMYI0 MH(DOPMAIIMIO 0 KOMIIOHEHTHOM COCTaBe 3HaYeHMs CJIOB U pac-
KpBIBAIOIIMI1 BO3SMOKHOCTY MCIIONb30BAHMSI CJIOB B ClieHapuu; MeTo[, GpeiiMoBOro aHanM3a JIeKCUMUeckoil ceMaHTH-
KM, JAOUIMit BO3MOKHOCTb NMPEeICTaBUTh CTPYKTYPY JIEKCMUECKOTO 3HAueHMs CJIOBA B BUE paccKasa, B KOTOPOM
comepkuTcs MHGOPMauus 0 COOBITUSX U AeJICTBYIOIMX JIMIIAX.

TeopeTtuyeckoit 6a30ii MCcCIeZOBaHMS TOCTYXKUIN PabOTHI 3apYOEKHBIX Y OT€UeCTBEHHBIX JIMHIBUCTOB A. Bex-
6unkoit (1999), N. B. Manmuuoit (2009), H. B. Moropunoit (2013), O. A. Kynaesoii (2014), C. B. Jlypse (2019),
B. M. Casuukoro, E. B. UepkacoBoii (2023), nocBsilleHHble YTOUHEHMIO TOHSTUS «IMHTBOKYJIbTYPHBIN CLieHapuii»
¥ OCBEILIEHMIO BOIIPOCOB MTOCTPOEHNST PeYeBOr0 BBICKA3bIBAHMS HA MHOCTPAHHOM SI3bIKe Ha OCHOBE JIMHTBOKYJIBTYPHBIX
cueHapues; a Takke Tpynel JI. B. iBuHoi1 (2003), B. M. CaBuukoro, A. E. ITnexanosa (2001), B. M. CaBuukoro (2021),
B KOTOPBIX JI€TAILHO OIVCHIBAIOTCSI OCHOBHBIE 3aKOHOMEPHOCTY U 3TaIlbl GOpManM30BaHHOIO IIPeCTaBIeHMs CLie-
HapueB, a TAKKe XapaKTepu3yITCsl OCHOBHbIE CTPYKTYPHO-CEeMaHTUUYECKe BaPUAHTBI UX SI3bIKOBOT'O HATIOTHEHMS.

B xavecTBe MaTepuasa UCCIeJOBAHNS ObUIM MCIIOTb30BAHbI CJIEAYIOLIVIE ICTOYHMUKMA:

1) ayTeHTHUHBIe yueGHbIE TOCOOMS:

e Cotton D., Falvey D., Kent S. Market Leader. International Business English Course Book. Upper-Intermediate.
3" ed. Harlow: Pearson Education Limited, 2012;

e Mackenzie I. Management and Marketing. L.: Language Teaching Publications, 2001;

e O’Driscoll N. Market Leader. Marketing. Harlow: Pearson, 2010;

2) TepMMHOIOTMYECKHMeE ¥ TOTKOBbIE CJIOBAPU:

e Bennet P. D. Dictionary of Marketing Terms. 1995. https://archive.org/details/dictionaryofmark00Obenn/
page/n343/mode/2up;

e Macmillan English Dictionary for Advanced Learners. New ed. L.: Macmillan Publishers Limited, 2011,

e The Universal Marketing Dictionary. https://marketing-dictionary.org;

3) aHIVIOSI3bIYHBIE TEKCTOBBIE ICTOYHMKM — CIIeLIMalM3MPOBaHHbIE V34aHMSI, OTPaKaloLye MPaKTUIecKye acek-
ThI COBPEMEHHOTO MapKEeTHHTIa:

e Kotler Ph., Keller K. L. Marketing Management. 14™ ed. Upper Saddle River, 2012;

e Olson E. M., Olson K. M., Czaplewski F. J., Key Th. M. Business strategy and the management of digital mar-
keting // Business Horizons. 2021. Vol. 64. https://doi.org/10.1016/j.bushor.2020.12.004;

e The Marketing Book / ed. by M. J. Backer. 2003. https://htbiblio.yolasite.com/resources/Marketing%20Book.pdf.

IpakTMYecKas 3HAUMMOCTD VCCIeAOBAHMS 3aK/II0YAETCS B TOM, YTO MaTepyasbl UCCIEIOBaHMSI MOTYT OBITh VICIIONb-
30BaHbl MPU pa3paboTKe CHEeIKYPCOB 110 JTeKCUKOIOTUM, TMHIBOKY/IbTYPOJIOTMM, TEPMUHOBEIEHMIO, & TAKKe B TIPAKTUKE
MIpernoAaBaHys MHOCTPAHHOTO SI3bIKA JIJIS1 TPOQeCCHOHANbHBIX LejIell CTyIeHTaM BICIIMX YIeOHBIX 3aBeJeHN KO-
HOMMYECKOTO Ipoduis.

OGCcyRIeHue U pe3yIbTaThl

Cmpyxkmypa cyenapus “Marketing” (MapkemuHz)

MeTo[IOM CIUTOIIHOM BbIGOPKM M3 TaKMUX MCTOUYHMKOB SMITMPUUECKOTO MaTepuajia, Kak TePMMHOIOTUUYECKUE
M TOJIKOBBIE CJIOBAPH, AyTEHTUYHbBIE TTOCOOMS [IJISI CTYJ€HTOB-MapKeTOI0TOB, aHIJIOSI3bIYHbIE CTIEIMAT3UPOBAHHbIE
TEKCTOBbIE€ MICTOUHMKY, ObIIM BhIGpaHbl 1150 SI3bIKOBBIX €MHMII, COOTBETCTBYIOIIMX TeMaTuUUyecKkoi obmactu “Mar-
keting”. TIpoBefeHHbIe ajiee MHBEHTAPU3AIMS Y CUCTEMATHU3AIMS SI3bIKOBBIX €AVHUIL MTO3BOIVIIN UX KiIaccubuim-
poOBaTh MyTeM OIpeieieHNsT OCHOBHbBIX HAalIpaBaeHuit IPYIMUPOBKY HOMUHATUBHBIX €IVHUII, YTO aJI0 BO3MOKHOCTh
BBISIBUTb OTTOpPHbIE KOHIIEIITHI, JeKalllie B OCHOBE (PpeitMOBOIl CTPYKTYPBI ClieHapysl, COOTBETCTBYIONIME OCHOBHBIM
pasmenam. B pesyibTaTe JajnbHeiilei meTanusainy OCHOBHBIX KOHIIENITOB GbLIM BbIYIEHEHbI CYOKOHIIENThI, KOTO-
pble COOTBETCTBYIOT HOMMHATUBHBIM SI3bIKOBBIM €IMHUIIAM, SIBJISTIOIIMMCST CPEICTBOM SI3bIKOBOJI Perpe3eHTalu aHa-
JIM3UPYEMOTO ciieHapus. [ToyueHHbIe JaHHbIe TIO3BOJIM/IN MTPEICTaBUTh CTPYKTYPY ClIeHapys B CIeAyIOIeM Bu/e:

1. CHARACTERS / JEMCTBVYIOIIME JINLIA (marketing specialist / mapkemonoz; customer/nokynamen).

2. TYPES OF RESEARCH / BUJIBI ICCJIETOBAHMUIA (online survey / onpoc Ha caiime; questionnaire research /
amkemupogatue).

3. TYPES OF GOODS / BUIbl TOBAPOB (white goods / 6stmosas mexuuxa; durable goods / mosapst dnumenbHo20
nob308aHUS).

4. ORGANISATIONS/OPTAHU3AIINU (retail stores / po3HuuHble MazasuMsl; websites/catimot).

5. MARKET STRUCTURE / CTPYKTYPA PBIHKA (market leader / pviHouHusiii 1udep; market challenger / npemen-
JdeHm Ha n1udepcmeo).

6. BRANDS AND BRANDING / BPEH[IbI I BPEHIVHTI (brand awareness / 0c8edoMneHHOCMb O CYWecmaosaHuu
6peHda; product placement / pazmeuieHue npodyKyuu 8 punsmax).

7. PROMOTIONAL TOOLS / UHCTPYMEHTBI ITPOABUIKEHWS ITPOAX (advertising / pekiamHoe 0eno; person-
al selling / nuunste npodaxcu).

8. MARKETING MIX / MAPKETMHTOBBIV MUKC (product/npodyxm; promotion/npodsuiceHue).

9. TYPES OF MARKETS / TUIIbl PBIHKOB (domestic market / 8HympeHHuli pstHOK; overseas market / 3apy6excHbiii
PbIHOK).

10. ACTIONS/IEVICTBUS (to launch a product / 3anycmums npodyKm Ha psHOK).
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11. ABBREVIATIONS/ABEPEBUATYPHI (USP - Unique Selling Proposition / yHuKaivHoe mopzogoe npedJioxceHue;
PEST - Political, economic, social, technological / ananu3 ¢pakmopoe sHeuiHeti cpedst).

12. TERMS/TEPMUHEI (loss leader / mosap, hpodawowuiicss no 3aHUMEHHOLI YeHe C UeJiblo npueedeHus nokyname-
Jieti; microtarget / ucnons3o8axue oueHs nodpoOHOU uH@opmayuu o HeGoLWON epynne Jiodeli ¢ yeavio 3acmasums
ux kynums mosap) (Macmillan English Dictionary..., 2011; Kotler, Keller, 2012).

IpencTaBiaeHHbIe JaHHbIE TTO3BOISIIOT 0XapaKTePU30BaTh CIIEHAPUIT B BUE KOMITO3UIIVOHHO-OI0YHOM CTPYKTY-
pBI, COCTOSIILIEl M3 HeCKONbKUX pa3llesioB, COAep KalluX CBeleHMs O JelCTBYIOMIMX JIUIaX, BUIaX MPOBOAUMBIX UC-
CJlef0OBaHM, TUIIAX PIHKOB M TOBapOB, OpraHM3alMsIX, Haubolee YaCThIX IeiCTBUSX, abbpeBuaTypax U TepMyuHax.
SI3bIKOBOE HATIOJTHEHME Pa3/le/ioB AaHATM3UPYEMOro ClieHaPUSI TPeICTABIEHO YCTOMUMBBIMU SI3bIKOBBIMY €AVHUIIAMHA,
SIBJISTIOLIIVIMUCST OGIIeIKOHOMUYECKMMY TePMMHAMM U Ha3bIBAIOIIMMM OCHOBHbIE SIBJIEHUS U MPOLIECCHl B 9KOHOMUKE
(wholesaler/onmosuk; competition/KoHKypeHuyus; net profit / uucmas npubbine; supply / npednoxceHue Ha psiHKe), a TAKXKe
HOMMHATUBHBIMYM €OVUHUIIAMM, OTHOCSIIIVMMUCS K TEMATUUECKOi 06acTu «<MapKeTVHT» U CMEXHBIM 061acTsIm «Me-
HeJIXMeHT», «[IpogBuskeHme poaaxk», «bpeHnbl» (sales promotion / npodsuxceHue npodaxc; market follower / pstHouH®bI
nocnedosamens; top managers / mon-meHedxcepst; brand name / umsa 6penda) (Mackenzie, 2001).

O6beM SI3bIKOBBIX €VHUIL B PA3HBIX paszenax pasauuaetcs. K npumepy, pasgenst ACTIONS, CHARACTERS, OR-
GANISATIONS, TERMS 6ojsee MHOTOUMC/IEHHBI 10 CBOEMY SI3bIKOBOMY HAIOJHEHMI0. MOXKHO MperrooKUTh,
YTO HOMMHATVMBHbBIE eUHMUIIbI, 0003HAUAIOIINE eMCTBYIOIIMX JIUI, TPOMU3BOIMMbIE UMM EVCTBUS, CIIMCOK OPTraHu-
3alMil ¥ TEPMUHOB, aKTMBHO MCIIOJIb3YIOTCS B TEMATUUECKOI obyacty “Marketing”, Mx 4uMC/I0 MTOCTOSIHHO TOTIOJHSI-
€TCSl, UTO CO3AAET TEHAEHIINIO K X JaTbHEIIIeMy POCTY B pAMKax ClieHapusL.

AHanmu3 cpelcTB SI3bIKOBOJ perpe3eHTalMy JIMHIBOKY/IbTYPHOTO clieHapusi “Marketing” ¢ 1ie/bi0 onpeneneHus
0COGEHHOCTE UX CTPYKTYPhI ¥ CEMAHTUKY MTPOBOIUTCS B CJIEAYIOIIMX pa3aenax paboThl.

ILlensHoO(opmaeHHble HOMUHaAMUBHble eduHUYbL cueHapus “Marketing”

[IpoBemeHHbIVI aHAIM3 HOMMHATUBHBIX eAVHUIL[ TeMaTuueckoit obmactu “Marketing” Mmo3BoiaMI yCTAaHOBUTD,
YTO OHU SIBJISIIOTCS LIeJIbHO- U pasaeabHooGopMIeHHbIMM. Ha TOJTI0 OJHOCTOBHBIX SI3bIKOBBIX IMHMUIL TIPUXOIUTCS
npuMepHO 31% BBIOOPKM, UTO HIKE, YEM B IPYTUX CIEHAPUSX HEeN0BOI 1 mpodeccnoHaNbHOM TeMaTKN. [Tomo6Hast
0COOEHHOCTH CIIeHapUs MOXET ObITb 0OBSICHEHA TeM, YTO B PaMKax pacCMaTpMBAEeMOil TeMbl MMEHHO pa3iebHO-
odbopMIeHHbIe HOMWHATUBHbIE eIVHUIBI HOMUHUPYIOT 6a30Bble TIOHSITHS, MTO3BOJISIS TIepeAaTh TOMOJTHUATETbHbIE
aCreKThl 3HAYEHUS 32 CUeT 6oJiee CJIOKHOI CTPYKTYPHI, B TO BpeMsI KaK OJJHOCJOBHbIE HOMUHATOPBI B CYJTY MEHBIIIe-
ro o6beMa He MOTYT IepefiaBaTh MHGOPMAINIO Takke 3(PHEeKTUBHO U MOJTHO.

OTMeTUM, UTO KOpPHEBbIE CJIOBA B CIieHAPUM MpeICTaBlIeHbl BecbMa c1abo (lead / nomeHyuanvHolli noKynamens,
debt/done; brand/6peH0; cost/cmoumocmp), IOCKOIbKY OHU MCITOJIb3YIOTCS TOJBKO JJIS1 TOTO, YTOOBI OCYIECTBUTD HO-
MMHMPOBaHMe 00beKkTa U ero pacrno3HaBaHKe, HO He MO3BOJISIIOT BbIPA3UTh BCe acCleKThl 3HAUEHUs CI0Ba, I03TOMY
60JIbIIIast YacTh 11eJIbHOOGOPMJIEHHBIX SI3bIKOBBIX €AMHMUI] — 3TO adduUKCcaabHbIe CJIOBA. B GOJIBIIMHCTBE CBOEM 3TO
CYIIeCTBUTEIbHBIE, TIOCKOJIbKY OHM HayboJiee TIOTHO ¥ TOYHO XapaKTepU3yIoT MPeIMEThI U SIBJIEHUS.

BecbMa MHOTOUMC/IEHHBI addUKCaTbHbIE CJI0BA, UCTIOIb3yeMble /1T 0603HAYEHMS JINII, PA6OTAIOMINX B aHATU3U-
pyemoii cepe, o6pasyemMble TPEUMYIECTBEHHO C IIOMOIIBIO aTeHTUBHOTO cydduKca -er/or, 106aBIsIeMoro K MOTH-
BUPYIOIIEIl OCHOBe (marketer/mapkemonoz), a Takke ¢ momouisio cyhdukcos -ary (intermediary/nocpedHux), -ant (as-
sistant / accucmenm, nomoujHux). Kpome TOro, CTOMT OTMETUTh MHOTOUMC/IEHHOCTD SI3bIKOBBIX €[IMHMII, 0003HAUaI0-
VX KJIMEHTOB (customer/nokynamens; consumer/nompe6umens), IpuIeM 3HAUUTETbHYIO YaCTh MMOJLOOHBIX HOMMUHATO-
POB COCTaBJSIIOT XapaKTePUCTUMKM TOKYIaTess B COOTBETCTBMM C KOHLeEILMeN IMOKyHaTelnbCKUX poieii (initiator/
uHUyuamop; user/nonv308ameJivb), TOTOBHOCTBIO KyIIUTbh HOBBIN TOBap (innovator/Hosamop), sku3HEHHBIMU I[€HHOCTSI-
mu (thinker/mpiciumens; believer / npueepiceHel, cmopoHHUK, nociedosamens) (The Marketing Book, 2003). Camopo-
CTAaTOYHOCTh TAKMX TEPMUHOB 6A3UPYETCS HA TOM, «UTO OHYM TEPMUHUPYIOT U BepOaTU3YIOT 1[€JIOCTHbIE aBTOPCKYE
KoHtemnimn» (Kucenesa, PocsiHoBa, 2015, . 49). VIX mMpoKoe pacipocTpaHeHe 00bSICHSIETCST PACTYIIEeil TOMyIIpHO-
CThI0 aHAIM3UpPyeMoit chepbl MapKeTHHIa, BKIIOYAIOLeit B CBOI COCTaB Psifi CMesKHBIX 0b6s1acTeit, CBSI3aHHBIX C IIPO-
IBIDKEHMEM MPOJaXK, yIIpaBaeHeM GpeHIaMu, paclIpoCTPaHEHUEM MTPOAYKIIVIN.

Takke B aHATM3UPYEMOM CLIEHApUM CYILIECTBUTENbHbIE 06PA3YIOTCSI C TIOMOLIBI0 CyHHUKCOB OTBIEUEHHBIX TIOHS-
TUIA, TIpeobamanmMu IBsoTC cyhdukcel -ment (development/pazseumue), -ion (reputation/penymayus), -ity (quality/
Kauecmso), -ure (signature/noonuce) (Cotton, Falvey, Kent, 2012). ITogo6GHble cjI0OBa Yallle BCErO MCIIOTb3YHOTCS
TPV OTIICAHWUM 3TAIIOB MCCIENOBAHNS PbIHKA, BUAOB U3MAENNIL, XapaKTePUCTUK MPOAYKTOB. ClleAyeT OTMETUTD TaKyIO
0CO6EHHOCTh AaHATU3MPYEMOTO CIIeHApUsT, KaK BeCbMa 3HAUMTETbHOE YMC/IO OTI/IATObHBIX CYIIeCTBUTEIbHBIX (adver-
tising/pexnama; branding/6peHduHe), OMMCHIBAIOIINX OCHOBHbIE TIOHSITUS U chepbl MapKeTHHTa, aKIeHTUPys BHUMA-
HM€e Ha eATeIbHOCTHOI COCTABISIONIEH MMOHATUIA. B psifie ciiyyaeB OTIVIaroO/ibHbIE CYIECTBUTENbHBIE YITOTPEOISIOTCS
¢ nmpeduKkcamu co-, re-, de-, 0603HaYaIOIIMMM COOTBETCTBEHHO COBMECTHOE, TIOBTOPHOE [eiCTBIE, a TaKKe OTMEHY
IeicTBus (coworking / cosmecmuas paboma, Ko8opKuHe; rebranding / Komniiekc meponpusmuii no usmeHeHuw 6peHoOq;
demarketing / o6pamuslli MapkemuHe), U SIBJISIIOTCS CJIOKHBIMU cjioBamu (brandstorming / ésipabomka Ho80li cmpa-
mezuu 8 OmHouleHUU mop208oii mapxu; clickbaiting / ucnons3oéarue wWoKUpyUUx, 00MAHUUBLIX 3020/1086K08 8 Kauecmee
npumaxku 01 npueeueHus sHumarus kauenmos) (O’Driscoll, 2010; Olson, Olson, Czaplewski et al., 2021), oTinuato-
IIMMUCS Pa3HOOGPA3MEeM CEMAaHTUYECKOTO HATIOTHEHUS.

B KauecTBe XapaKTePHOI YePThI SI3bIKOBBIX €AVHUII JAHHOTO CIIeHApUSI CIelyeT YIIOMSIHYTh HEKOTOPOe UMCIIO CY-
IIeCTBUTENBHBIX, MMEIOIIMX CIIOKHOCOCTABHBIN XapaKkTep, MpyueM Haubosiee paclpoCcTpaHeHbl aCMHTAKCUUYECKash MO-
nmenb N + N Ha OCHOBe MOTUMHUTENbHO CBsI3U (ghostbrand / mopeosas mapka, nomepaswas npexcHion NonyaspHocmb;
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cashcow / mosap, darowuti Henpepbl8HbLL NPUMOK HAIUUHbIX OeHez) U CUHTaKcuueckast Mmozenb Adj + N Ha OCHOBe COUMHU-
TelIbHOM CBA3U (coolhunter / mapkemosnoz, 3aHUMArWULICA NOUCKOM HewabnoHHsiX udeli u KoHuenyuti; middleman/
nocpedHux) (The Universal Marketing Dictionary), o603Hauaroriye BUIbl TOPrOBBIX MapoK 1 TOBApOB, a TaKKe Jinil, pabo-
TAIONIUX B aHAIM3KUPyeMoii cdepe. YHoTpebieHne CJI0KHOCOCTaBHBIX HOMUHATMBHBIX €VHUII, 06/1aIaloNMX JTaKOHIY-
HOJ1 GOPMOi1 BhIpaskeHMsT B COUETAHUY C EMKUM COMIEPsKaHMEM, SIBJISIETCS TPOSIBJIEHMEM TEHIEHIIVY K KPaTKOCTM PEeUn.

Oc06eHHOCTb TAHHOTO CIIeHAPUST — 3HAUMUTETbHOE UMCIIO TIpUIaraTe/ibHbIX, 06JIaJalomyX YCTOMUMBO SMOIMO-
HaJIbHOJM OKpAacKOi, KOTOpbIe UCIOIb3YIOTCS B OMMUCAHUM TOBAPOB U YCIAYT U BAOXHOBJSIIOT WJIM MOTUBUPYIOT, CO-
3/1aI0T YYBCTBO MCKIIOUUTENbHOCTH, TIPMBJIEKAss TEM CAMbIM BHMMAaHMe KIMEHTa M 3aCTaBJisist ero CAeaTh BhIOOD
(revolutionary/pesoioyuoHHulli; amazing/yousumenvHsiii). Hanbosiee mpogyKTUBHBIMMU IIpU 00pa30BaHMM MOJO0OHBIX
npuiaraTeabHbIX SBASIOTCS cyddurcel -al (sensational/ceHcayuoHHslii), -ary (extraordinary/axcmpaopouHapHolii), -
able (remarkable/3ameuamenwHelii), -ic (authentic / nodnuHHsLIL, HenoddenvHbili), -ing (startling/nopasumensHotii) (Mac-
millan English Dictionary..., 2011).

B TO >ke BpeMsI cpeniu SI3bIKOBBIX €OVHUI] aHATM3UPYEMOTO ClIeHapysl BCTPEYAI0TCsl MpuiaraTeibHble, paclpocTpa-
HeHHble B GOJIBIIMHCTBE ClieHapyueB cdepbl MpodeccroHaTbHOTO M JIeJIOBOrO OGIIEHMs, OMMCHIBAIOII/E KauecTBa
¥ HaBBbIKY 4eJsioBeKa (analytical/ananumuueckuii; interpersonal/mexcnuuHocmHslif), cepy nipumenenus (digital/yugposoti;
social/coyuanvHpiii), BEpOSITHOCTb U OIPEeNeNIeHHOCTh (potential/nomenyuansHelii; particular/ocobenHuiii). Yucio
CJIOKHOCOCTABHBIX MPWJIAraTeNbHbIX CPABHUTENLHO HEBEIMKO, B OCHOBHOM 3TO CJIOBA, 06pa3oBaHHbIE Ha OCHOBE
CUHTAKCUUeCcKoi cTpyKTypsl Adj + N, omuchbIBaioIye JIUTEIbHOCTb Tepuoa aeictBust (long-term/0onzocpoutoiii),
ypoBeHb KauecTBa (high-quality/ébicokokauecmeeHHbili), a TAK)Ke SI3bIKOBbIE €AVHUIIbI, MUMEIOIINME aCHHTAKCUUECKYIO
ctpykTypy Adj + Adj (dark-blue/memno-3enenwiii) u N + Adj (sky-blue/HebecHo-2021y001i), XapaKTepu3yIoOIiyie OTTEHKNU
uBera ToBapa (Macmillan English Dictionary..., 2011).

IprMeuaTeNbHO, UTO MpeduKcalys Mpy 06pasoBaHMy MpUIAraTeNbHbIX B aHAIM3UPYEMOii chepe TPaKTUIeCKu
He UCTIOTb3YeTCsl, 0OHAPYKMBAETCSI BCETO HECKOJIbKO CTyuaeB MUCIIOIb30BAHMS OTPUIIATETbHBIX TTPEGUKCOB B cOYeTa-
HuM ¢ cydduKcalmeii pyu onucaHuu 0CO6eHHOCTel 6PEHIOB ¥ TOBapOB, BBISIBIEHHBIX B XO/I€ MCCAeIOBaHMs PbIHKA
(unfamiliar/He3Hakomblli; inexpensive/Hedopozoii). TIo-BUAMMOMY, MOMOOHbIE SI3BIKOBbIE E€IMHUIIBI YIIOTPEOISIOTCS
TOJIBKO TIPM TTOJIBEI€HMM UTOTOB MCC/IeIOBaHMsI PhIHKA, HO He HaXOIT MIMPOKOTO MPMMEHEeHMS B peKIaMHbIX KaM-
TTaHUSIX, TOe MPeATIOYTUTETbHBIMY BbICTYTIAIOT MpUIaraTe/ibHbie C OJHO3HAYHO MOJIOKATETbHBIM 3HAUEHMEM.

I'arosisl, MpeacTaBIeHHbIe B paMKax JMHTBUCTMUYECKONM YaCTM aHAIM3MPYEeMOro ClieHapys, OTJAUYAIOTCS CTPYK-
TYPHBIM M CEMaHTMYECKUM Pa3HOOOpa3neM, UTO SIBISIETCS 0CO6eHHOCTbIO JAaHHOI TTpeIMeTHOI 061acTu. LleHTpasb-
HOe MeCTO 3aHMMAIOT IJIarojbl OCHOBHOTO CJI0BapHOro (oHAa, MMerliye 6a30Boe 3HAUeHMe M OMMUCHIBAIOIIME T10-
BTODSIIOLIECS EViCTBUS, XapaKTepHbIe /ISl 3HAUMTETbHOTO UMC/Ia JIMHTBOKYJIbTYPHBIX ClieHapueB (to do / denams;
to write / nucamo; to talk / pasezosapusams). Takke 60JbIIIas YACTD IJIAr0J0B B aHATM3UPYEMOM CLIEHApUM — ITO IJIAro-
JIbl, BCTpEYaloIuecs: B CLIEHapUsX IeJ0BOTO OOLeHMsT ¥ MpodeccoHaNbHOM AesTenbHOCTH (to work / pabomamy;
to own / enademo; to sell / npodagams), 1 «y3KOCTIEIMATM3MPOBAHHbBIE» [JIATOJIbI, XaPAKTEPU3YIOIINE YaCTO COBeplIae-
Mble JeiicTBuS B chepe MapKeTHHTa, HATIpuMep GpeHAVHT, OpraHu3aluio cobITa MpoayKuumu (to launch / 3anyckameo
Ha pwlHOK; to market / npodasame; to advertise / pexnamuposams) (Macmillan English Dictionary..., 2011).

Kaxk mpaBumJIo, T/1aro/isl B JAHHOM ClieHapuy 06pa3oBaHbl ¢ IOMOIIbI0 cyhdukcarm, mpuueM Habop cyhburcoB
BecbMa pasHoobOpaseH: -fy (to identify / udenmuguyuposame; to satisfy / ydosnemeopsime), -ate (to negotiate / secmu
nepezosopul; to dominate / domuHuposams), -ise (to specialise / cneyuanusuposamscs; to advertise / pexnamuposams),
-en (to strengthen / ykpenumes; to weaken / ocnabasmes). Ilpedukcauust mpu o6pa3soBaHMUM TJIar0JIOB OKa3bIBAETCSI Me-
Hee paclpoCcTpaHeHa, B KauecTBe CJI0BOOGPA30BaTEIbHOTO 3JIEMEHTa MCITOMb3YIOTCS MIPUCTABKU re- (to reposition /
UBMEHUMb NOJIONHeHUe, Nepeno3uyUoHUpo8ame), co- (to cobrand / nposecmu cosmecmmblii 6peHouHe), de- (to derisk /
yMeHbUUmMs cmeneHs pucka). Kpome Toro, oTMumTeNbHOM 0COOEHHOCTBIO JAHHOTO CLieHApUs SIBJISIETCS YIIOTpebiieHne
3HAYUTEILHOTO YMC/IA [JIaroJioB, 06Pa30BaHHBIX ITyTEM KOHBEPCUM, UTO 00JerdyaeT KOMMYHMKAIIMIO BBUIY OTCYT-
CTBUSI HEOOXOAMMOCTHM UCIIOJIb30BaTh CyGGUKCaNIbHbINi U TpedUKCcaTbHbIM CII0COObI 06pa30BaHMs TIaroJoB (to plan /
niaHuposams — a plan / naau; to measure / oueHusams — a measure / oyeHka; to purchase / npuobpemams — a pur-
chase / npuobpemenue) (Mackenzie, 2001).

B 1e/loM HOMMHAIIMOHHBIA MOTEHIMAT OJHOCJOBHBIX HaMMEHOBaHMII OTpaHMUYEH BCIEACTBME UX HEBGOJBIIOro
o6beMa, MOITOMY B paMKax HAHHOTO CIIeHapusl CBEPXCJIOBHbIE HOMMHATOPHI PACIPOCTPAHEHbI B 3HAUUTEIBHO
6oJIbIIIEN CTEIEHN.

Pa3denvHoogopmiaerHsle HOMUHAMUGHble eduHUUbl cueHapusa “Marketing”

BbIIO BBISIBIEHO, YTO Paszie/ibHOOGOPMIIEHHbIE HOMMHATMBHBIE €AVHUIIBI B aHAIM3MPYEMOM CIIEHapuum —
3TO MMEHHbIE CJIOBOCOYETaHMs, B KOTOPBIX [JIABHBIM 3JIEMEHTOM SIBJISIETCSI CYIECTBUTEIHHOE, U IJIar0JIbHbIE CIOBO-
COYeTaHMs, COCTOSIIME U3 I7Iarojia M JOTIOJHEH s, BBIPAKEHHOIO CYIeCTBUTEIbHBIM. [100OHbIE SI3bIKOBbIE €IMHMA-
LIbI COCTABIISIIOT 69% BHIOOPKU.

Tak ke KaK 1 B GOJIbIIMHCTBE CIeHApMeB [eJI0BOr0 O6IeHus 1 MPodeccMoHaNbHOIM HesITeIbHOCTY, B aHAIM3U-
pyemom ciieHapuu chepbl MapKeTHHTa MPeob/IafaloT MMEHHbIE CIOBOCOUETaHNMs, IIPeCTaBIeHHbIe TAKO aCMHTaK-
CMYECKON CTPYKTYPOii, Kak GecripenyioskHast KOHCTpyKIust (N + N), KOTOpO# CBOMCTBEHHA aGCOMIOTHASI HOMMHATHB-
Hasl 3HAUMMOCTb. CTEPsKHEBBIMU CJIOBaMM SIBJISIIOTCSI CYIIECTBUTE/IbHbIE, KOTOPbiE 0603HAYAIOT Ga30BbIE MOHSTHS
aHAIM3UPYEMOIi TeMaTMueckoi objacTu, Takue Kak launch (3anyck), range (accopmumenm), loyalty (nosuibHocmv),
product (mosap, npodykm), segmentation (ceemenmayus), leader (nudep). Iipu 3TOM B GYHKIIMM OTIPEAEIEHNUS TIPU KITIO-
YeBOM CJIOBE MCITOJIb3YIOTCS CYIIeCTBUTENbHbIE, UMEIONME BUAOBOE 3HAUEHMe, TaKMe Kak market (pvlHOK), customer
(nokynamens), brand (6pend), price (yexa). Kak pe3ynbTart, BeCbMa pacpOCTPAaHEHHBIMM B PAMKAX JIMHTBUCTUYECKOIA
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YaCTy CIieHApUsT SIBJISIOTCS CAeAyIole CJI0BOCOUYeTaHus: market segmentation (peiHounas ceemenmauyus), brand loy-
alty (nosieHocms K O6peHdy), price leader (ueHosoli udep), product launch (3anyck npodykma Ha peiHok) (Cotton, Falvey,
Kent, 2012). IIpoctas popma BbIpakeHMSI COUETAETCSI C JOCTAaTOUHO CIOXKHBIM COZepykaHMeM, YTO CIIOCOOCTBYeT
pPacIIpoCTpaHEHNIO TTOTOOHBIX IBYXKOMITOHEHTHBIX COYETAHUI B CIIEHAPUN.

B kauecTBe aTpMOYTMBHOTO KOMITOHEHTA B Psifie CJIyU4aeB MOKET MCIIONb30BATbCS ITpuIaraTesibHoe, GopMuUpyst CUH-
Takcuyeckyto mogenb Adj + N (social media / coyuanstsie CMH, elastic demand / anacmuunetii cnpoc). OJTHaKO, KaK MOKa3bI-
BaeT aHaJM3 JIMHTBUCTUUECKONM YacTM CLIEHApWMs, YACIO TTOJOOHBIX SI3bIKOBBIX €IVMHUI] HEBEIMKO, UTO, MO-BUANMOMY,
CBSI3aHO C TE€M, YTO KauecTBa ¥ XapaKTePUCTUKY TOBAPOB, PbIHKOB M MX YUACTHUKOB BITOJHE 3G GEKTVBHO OMMCHIBAIOTCS
C TIOMOIITbI0 6eCIIPeNIOKHOM KOHCTPYKIIVM, KOTOPast K TOMY ke 06/1afaeT 6ojee POCToit 11 KpaTKoi (hopMOit BbIpasKeHMsL.

OTINYNTENbHO 0COGEHHOCTHIO ClieHapus cdepbl MapKeTMHTa SBJSIETCS YaCTOe VMCIO/Ib30BaHMe OTIIaroJbHOTO
CYILIECTBUTEIHLHOTO B KAUeCTBe 6a30BOTO 37IEMEHTA JIBYXKOMITOHEHTHBIX CJIOBOCOUETAHMIA, UTO CBS3aHO C TIOTPEOHO-
CTBIO TIepeiauy pesyibTaTa TOTO WM MHOTO AeiicTBus. HanbGosee 4acTo B KaueCTBe CTEP’KHEBOTO C/IOBA B TAKMUX CJIO-
BOCOYETaHMSIX BBICTYTIAeT CJIOBO marketing (teaser marketing / ammocgepa oxcusnenus 8oxkpyes 3anycka npodykyuu; viral
marketing / supycHulili mapkemune; Guerilla marketing / HeoObiuHble CNOCOOBI Be0EHUS MAPKEMUHZ080Li NOUMUKU), COOT-
BETCTBEHHO, ITOTOOHBIE SI3bIKOBbIE €VHUIIbI XapaKTePU3YIOT BUIbI MAapKETVHTA ¥ 0COOEHHOCTY MapKETUHTOBOI IMO-
JTUTUKY TIpeanpusTus. KpoMe Toro, B KauecTBe 6a30BOTO 3JIEMEHTA BBICTYIIAIOT TaKMe CJIOBA, Kak positioning (brand
positioning / nosuyuoHuposatrue 6pexda), advertising (native advertising / ecmecmeennas pexnama), nurturing (lead nur-
turing / «83pawjusaxue» NOMeHYUAIbHbIX KAUEHMO8), shopping (mystery shopping / memod uccnedosanus, 8 Xxooe KOmopo-
20 npueznauwiaemcsa matiHwtli nokynamenv), scoring (lead scoring / ceemeHmuposaHue NOMeEHYUANbHBIX KAUEHINO08 Nymem
aHanu3a u HauucieHus um 6anos), marketing (digital marketing / yugposoti mapkemune) (O’Driscoll, 2010).

Takke B KauecTBe OCOGEHHOCTY JTMHTBUCTUYECKONM YACTM OMMCHIBAEMOTO CLIEHApUS CIeyeT OTMETUTh 0Ouine
pasgenbHO0GOPMIIEHHBIX HOMUHATUBHBIX €AVHMUII, XapaKTepU3YIOUIMXCsl MMOBBIIIEHHO, a MOpoit U IpeebHOIi
CTIasTHHOCThI0 KOMITOHEHTOB M KPATKO, TAKOHMYHOI (OPMOIt BbIpaKEHMS, KOTOPbIE COUETAIOTCS C BeCbMa 3HAUM-
TeJbHOI CEMaHTUYECKOIi eMKOCThI0. [IpyMephl BKIIOUAIOT CJIOBOCOUYETAHUS, COCTOSIIIME U3 CMHTAKCUYECKU CTSIHY-
TBIX MIPENO3UTUBHBIX TPYIN B GYHKUMY ONpeNeeHNs U SApa, BHIPAKEHHOTO CYIEeCTBUTEIbHBIM (real-time engage-
ment / 83aumodeiicmeue 8 pexcume peansHozo epemeHu; bite-size content / KOHmeHm He6OILULIO20 pa3mMepa); CBEPHYThIE
HOMMHATUBHbIE eqUHUIIbI (State-of-the-art/uckycHstii; pay-per-click / pexnamHas modenv, npu Komopoti pekniamooa-
mesib niamum eaadesbyam catimos 3a akmueHoCms nosvs3osamereli); TPeXO6YKBEHHbIE MHUIMATbHbIE a6OpeBUaTYPbI
(SMM - Social Media Marketing / npusieueHue HUMAaHust K mosapy nocpedcmeom coycemeii; WOM — word-of-mouth
marketing / «capaganHsiii» MapkemuHez); CJIOKHOCOKPAIIeHHbIE CJIOBA, 06pPa30BaHHbIE 110 AHAJIOTUM C TEPMUHOM MH-
(opMaIMoHHBIX TeXHOJIOTUI e-mail, T. e. eAMHUIIBI C aTPUOYTUMBHBIM KOMIIOHEHTOM, IpPeICTaBI€HHBIM MHUIMA-
JIOM e- (e-commerce / 3J1leKMPOHHASL KOMMepYusi; e-business / anekmpoHHsili 6usHec) (Oposmosa, 2022; The Universal
Marketing Dictionary). Ilofo6HbIe $I3bIKOBbIE €IMHMIIBI, XapaKTepU3yoliye pas3iMyHble aCIeKTbl MapKeTMHTa
M IPOABVKEHMS TIPOIASK, ITO3BOJISIIOT BBIPA3UTh BEChMA 3HAUMUTEIbHBI 06beM MHGOOPMAIMU TTOCPEACTBOM MUHM-
MaJIbHBIX SI3bIKOBBIX CPEJICTB, UTO CIIOCOOCTBYET YCKOPEHMIO TTepeaaun MHGOpMaInu.

TToMMMO MMEHHBIX KOHCTPYKIIMIA, B ClIeHApUM MIMPOKO MCIIOIb3YIOTCS IJIarobHbIE CJIOBOCOYETAHMS, ITepealo-
Iye pasauvHble AeCTBUS MPYU MPOBEIEHUY VCCIeIOBaHMS PhIHKA, IT0 MTPOJABMKEHUIO TTPOAAK M peKIaMe, a TakkKe
cOBITY MpoyKUMH (to create demand / co3dasams cnpoc; to plan campaigns / niasuposams kamnavuu; to adapt to mar-
kets / adanmuposamucs k psiHkam). MHOTYe I71ar0IbHbIE CIOBOCOYETAHMSI OTIOMHSIOTCS aTPUOYTUBHBIM KOMITOHEH-
TOM, B KaueCcTBe KOTOPOro BHICTYMAiOT cjoBa market, marketing, product, customer, consumer, SIBASIOIMECS KITIO-
YeBBIMU JJISI aHAJIM3UPYEMOTO crieHapus (to do market research / npogodums uccnedosawue pvlHKa; to draw up a mar-
keting plan / cocmasums niax no pazgumuio mapkemuHea; to give production development / o6ecneuums pazeumue npo-
usgodcmaa; to satisfy customer needs / yoosnemaopums Hyx0bt nokynamens) (O’Driscoll, 2010).

TOYHO Tax ke 3a cueT J06aBIeHNs TOMOTHUTEIbHBIX KOMIIOHEHTOB MOTYT GbITh PACITPOCTPAHEHBI ¥ UMEHHbBIE CJI0-
BocoueTtanusi (product life cycle / susHenHwtii yuxn npodykmas; particular product features / onpedeneHHble uepmst npooyk-
may, 4To MO3BOJISIET 60jIee TOYHO OMMCcaTh 6a30BbIii KOMITOHEHT KOHCTPYKIMY 6€3 YTSDKeTeHMsT MCXOTHOTO CIOBOCOYe-
taHust. Kak mMpaBujio, B POIM AOTONHUTEIHHOTO KOMIIOHEHTA BBICTYIIAET CYLIECTBUTENbHOE WIM TIpuiaraTebHOe
B QYHKUMU OIpefeneHns; CIydau, KOTa AOOABISIOTCS CPa3y HECKOJIbKO KOMITOHEHTOB, ONPENEeNsiomnX 6a3oBbiit
9JIEMEHT KOHCTPYKIIVM, HEMHOToUMCcIeHHs! (increasingly difficult market conditions / éce Gonee c0xHble PbIHOUHBIE YCTO0-
eus; long-term marketing strategy / donzocpouHas psiHouHas cmpamezus; highly confidential marketing report / cmpozo
KOH@pudeHyuanvHoili MapkemuHzo8wili omuem; really impressive sales figures / deticmeumensHo eneuamusioujue nokasamenu
npodaxc) (Cotton, Falvey, Kent, 2012). B mepeuncieHHbIX BblIllle TpUMepax cjioBa increasingly, long-term, highly, really,
BBICTYTIAIONIME B POJIM JOIMOJHUTELHOTO KOMITOHEHTa, HE HECYT Cepbe3HOM CMBICIIOBOI HArpys3ku, OHUM OTPaKalOT
JIVHAMMUKY, JJIUTETbHOCTh M Pe3YIbTaTUBHOCTD SIBIEHMIA, HO, VIJIMHSISI CXOJHOE MMEHHOE CJIOBOCOUETaHMe, HECKOJTb-
KO 3aTPYIHSIOT €r0 BOCIIPOM3BeIeHNe 1 BOCIIPUSTIE, [TO3TOMY He HaXOAST MIMPOKOTO IPMMEHEHMSI B CLI€HAPUA.

B meniom pasgenbHOOGOPMIIEHHbIE eOVHUIIBI B CIIEHAPUU B GOJIBIIMHCTBE CBOEM SIBJISIFOTCS IBYXKOMITOHEHTHbI-
MM M OTJIMYAIOTCS YaCTHIM MCIIOTb30BaHMEM, TIOCKOIbKY COUETAIOT KPAaTKy0 (GOpMy BhIpaskeHMsI C JOCTATOYHO €M-
KVUM ¥ TOUHBIM COJiep>KaHVEM.

3akiouyeHue

IIpoBemeHHOE MCC/IeI0BaHMe TO3BOJISET CAeNaTh PsI BHIBOIOB.
MeTomOM CIUIOUIHOM BBIGOPKYM M3 ayTEHTMYHBIX MCTOUHMKOB ObLIM OTOGPaHbI SI3HIKOBbIE €IMHMIIbI IIPeaMeT-
HoJi o6macty “Marketing”. [asiee BhIOpaHHbIE HOMMHATMBHBIE €IMHUIIBI TTOJBEPIIMCh MHBEHTApU3aLUU U ObUIU
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CUCTEMATU3UPOBAHBI U KIacCUDUIIMPOBAHDI, YTO IMO3BOJIMIIO BBISIBUThH OMIOPHbIE KOHIIEIITHI, SIBJISTIOIIVECS] OCHOBO
CTPYKTYPHI ClIeHAPHUsl, ¥ CyOKOHIIENTBI, IIPeACTAaBISIONINE COOO0I X JaTbHENIIYIO AeTaau3aluio.

BbITO YCTaHOBJIEHO, UTO ClieHapUii COCTOUT M3 Psifa KOMIIO3UIIMOHHO-CTPYKTYPHBIX GJIOKOB, COOTBETCTBYIONIUX
OCHOBHBIM pa3jeniaM ClleHapus. SI3bIKOBOe HAIOJHEHMEe Pa3fesioB MPeICTaBIeHO OOIEeIKOHOMUYECKUMU TePMMU-
HaMM, a TaK)ke HOMMHATUBHBIMU €IMHUIIAMM, OTHOCSIIVMMMCST K TeMaTUuecKoit ob6macti «MapKkeTuHr». Pasmernsl,
B KOTOPBIX COZAEPKATCS CBEIEHUSI O JECTBYIOIUX JUIAX, MPOU3BOAUMBIX UMY AEMCTBUSIX, BUIAX OPraHU3AIINIA,
a TakKe CIMCOK TEPMMHOB, Haubojiee MHOTOUMCIEHHBI, UTO CBSI3aHO C MX YACThIM VCITOJb30BAHMEM B PEUM U PETy-
JIIPHOJ1 MTOTIOTHSIEMOCTHI0 HOBBIMY €IMHUIIAMMU.

B mocnenyomux pasgenax paboThl 6bL1 IPOBENEH CTPYKTYPHO-CEMAaHTUUEeCKUI aHaiu3 LeabHOO(OPMIeHHbBIX
" pa3genbHOOGOPMIEHHBIX HOMUHATUBHBIX eIMHUII, TTOKA3aBIINiA, UTO MOCIeIHNE B GOJIbINEli CTeITeHN TTPeICTaB-
JIeHbl B JJaHHOM cleHapuu. Cpeayt OTHOCIOBHBIX HOMMHATMBHBIX €JUMHMUIL] OTMEeUYeHbl CJIefyIollue OCOOeHHOCTU
CTPYKTYPBI I CEMaHTUKU: TTpeobnaganue ahduKcanibHbIX CI0B, 06pa3yeMbIX B TOM UMCJIE C TIOMOIIbIO areHTUBHOTO
cydukca -er/or, ynoTpebsieMbIx It 0603HaUEHMS JINII, paboTalOIIMX B aHAIM3UPYEMOIi cdepe, a TaKKe [IJIsT OIu-
CaHMs KIMEHTOB; YaCTOe MCII0/Ib30BaHMe OTIIaroJbHOTO CYIIeCTBUTENbHOTO, KOTOPOe YIOoTpebiiseTcs ¢ npedukca-
MM, 0603HAYAIOIIMMY COBMECTHOE, IIOBTOPHOE [Ie/ICTBME, a TAKKe OTMEHY JIeiiCTBUS; JOCTATOUHO YacTOe MUCIIOJb-
30BaHMe CJI0KHOCOCTABHbIX CYIIECTBUTENIbHBIX, ITPEICTABIEHHBIX aCMHTaKcHuecKoi momenbio N + N U cMHTaKcuye-
ckoit monenbio Adj + N Ha OCHOBe MTOIUMHUTETbHO CBsI3M, 0603HAYAIOIIMX BUIBI TOPTOBBIX MapOK, TOBAPOB, a TaK-
ke JIuI, paboTalomux B chepe MapKeTUHTa; 3HAYMUTETbHOE YMCIO0 MPUIAaraTeabHbIX C SMOTUBHBIM KOMIIOHEHTOM,
00pa30BaHHBIX CyGGHUKCATBHBIM CIIOCOO0OM ¥ MCIIOJb3YEMbIX B OIMCAHMM TOBAPOB U YCJIYT; IpeobiafgaHue Iyaro-
JIOB, 06pa30BaHHBIX C MOMOIIbI0 cyhduKcalny, U coueTaHue MHOTOUMCIEHHBIX T1arojioB OCHOBHOTO CJIOBApHOTO
(donma, uMeIMX 6a30BOE 3HAUYEHME ¥ OMMCHIBAIOIIVX TOBTOPSIONIMECS AEMCTBUS, pa3HOOGPa3HbIX IJIarojioB cde-
PbI IeJIOBOTO ¥ MPodecCcMoHaTbHOTO OBIIEHNS U «Y3KOCIIeMaNM3MPOBAHHBIX» TJIar0I0B 06/1aCTY MapKeTUHTa.

Taxke BbISIBJIEHBI XapaKTepHbIE YePThl Pa3felbHOOMOPMIEHHBIX MMEHHBIX SI3bIKOBBIX €IMHMI] B CII€HAPUN:
npeo6iajaHne JBYXKOMIIOHEHTHBIX CJIOBOCOUETAHMII C CYIIECTBUTEIbHBIM B KaueCTBE CTEPKHEBOTO KOMITOHEHTA,
TIpMYEM CaMOJi YACTOTHOIA SIBJISIETCST acCMHTaKCuveckas 6ecrpeokHast KOHCTpyKuys (N + N), B KOTOPOJi B KauecTBe
OTIOPHOTO CJIOBA BBICTYIAIOT CYIeCTBUTeIbHbIe, 0003HavaloIIye 6a30Bble TOHSITUSI aHAIU3UPYEeMOit 06/1acTu; Jo-
CTATOYHO peKoe yrnoTpebaeHne cJIOBOCOUeTaHMii, 06pa30BaHHbBIX IO CMHTaKcHUeckoit Mmoaenu Adj + N; yactoe uc-
M0JIb30BaHME OTIVIArOJILHOTO CYLIECTBUTENbHOTO marketing B KauecTBe IVIABHOTO 3JIEMEHTA JBYXKOMIIOHEHTHOI
KOHCTPYKIMM; IIMPOKasi paCIIpOCTPAHEHHOCTH SI3BIKOBBIX CPEJICTB, COUETAIOMIMX KPaTKyI0 (GOpMY C MOBBINIEHHO
CeMaHTUYECKO €MKOCThIO, IIPEeICTaBAEHHbIX CMHTAKCUUECKM CTIHYTBIMU MPEIO3UTUBHBIMM TPYIITIaMM, BBIITOJIHS-
I0MYMU GYHKIUIO aTPUOYTUBHOTO KOMITOHEHTA, U SIIPOM, BBIPAXKEHHBIM CYI€CTBUTETbHBIM, CBEPHYTHIMY HOMM-
HaTUBHBIMM eIMHUIIAMM, TPEXKOMIIOHEHTHBIMM MHUIIMAIbHBIMKU aOb6peBMaTypamMi, CJAOKHOCOKPAIEHHBIMMU CJI0-
BaMU, SIBJISTIONIVIMMUCST SI3IKOBBIMU €IMHUIIAMU C aTPUOYTUBHBIM KOMIIOHEHTOM, MPEeACTaBI€HHbIM MHUIMATIOM €-,
XapaKTepU3yLMX OTHelbHble acreKThl MapKeTMHra. OCOGeHHOCTBIO IJIAarObHBIX SI3BIKOBBIX €IVHUI] CILeHapUs
SIBJISIETCSI PACIIPOCTPAHEHHOCTD TJIaT0JIbHBIX CJIOBOCOYETAHMIA, JOTIOTHEHHBIX aTPUOYTUBHBIM KOMITOHEHTOM B BUIE
KJTIOUEBBIX IJIsI JAHHOTO clieHapus ¢1oB market, marketing, product, customer, consumer, nepeJaoIInx pa3anyHbie
JIeJiCTBYUS MO COBITY MPOIYKIIVY U TTPOABUKEHUIO TPOJAK.

B kauecTBe mepcrieKTUB JaabHENIIero uccaesoBaHysl OTMETUM, YTO HeOOXOAMMO OMMCATh BeCh KOMILIEKC aH-
TJIOSI3BIYHBIX JIMHTBOKY/IbTYPHBIX ClIeHapUeB Je0BOi U MpodecCcrOHaTbHO TEMATUKU /ISl BHISIBIEHMS CTPYKTYP-
HO-CEMaHTUYECKMX XaPAKTEPUCTHK SI3bIKOBBIX eIMHMUII, YTO BIIOCIEACTBUY TOMOKET UX UCIIONb30BAHMIO B PEUN.
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